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Our Agents Have 


A Wider Field— 
An Increased Opportunity 
Because We Have 


0. C. L. BUILDING 


Age Limits from 2 to 60. 


Policies for substantial amounts (up to $3,000) for Children 
on variety of Life and Endowment plans, thus enabling 
parents to buy all of the Family’s insurance on the Ordinary, 
i.e. Annual, Semi-annual or Quarterly Premium plan. 


Participating and Non-Participating Policies. 
Same Rates for Males and Females. 


Double Indemnity and Total and Permanent Disability 
features for Males and Females alike. 


Standard and Substandard Risk Contracts, i.e.less work for 
nothing. 


“THE OLD COLONY LIFE laa 
INSURANCE COMPANY —s 
of CHICAGO, ILL.” 


“LS STTAM 


“Spig [®49pe4 


The Company has its Home Office in its own building at 166 W. 
Jackson Blvd. running through to Quincy and Wells Street, right 
in the heart of Chicago’s Financial district. 














NA VY 


\\ The lowa Compulsory Deposit Law Yj 

REQURIES Iowa Life Insurance Companies to 

MAINTAIN the a reserve on all policies and to 

IN such funds in app urities and to 

D IT t rities with the State of Iowa to 

HELD IN TRUST for the pu of fulfilling all 

LICY CON ‘ 

Policyholders of the Merchants Life have the advantage ef the protection and guarantee that the Com ry 
it Law of Iowa affords ‘ 
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INSURANCE COMPANY a 
Y William A. Watts, President } S." 
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LIFE PRESIDENTS HAD 
SUCCESSFUL MEETING 


Distinguished Speakers Were 


Called in to Address the 
Annual Gathering 


SENATOR PEPPER SPEAKS 


President Burton of the University of 
Michigan Was on the List— 
Kingsley Presided 


NEW YORK, Dec. 8.—The annial 
meeting of the Association of Life In- 
surance Presidents presents little of an 
exciting nature. The program is always 
carefully prepared. There is a central 
theme and around this are built the 
addresses. The machinery moves along 


an orderly way. The proceedings 
are dignified to the highest degree. The 
biggest life insurance men of the coun- 
There are no contro- 
The salaried officials of the 
residents Association work out every 
detail to a nicety. There is not a hitch 
in the entire proceedings. The biog- 
raphy of the speakers is summarized 
and laid before the presiding officer. 


try are present. 


versies. 
P 


Marvel of Speed and Accuracy 


Che recording of the proceedings is a 
marvel of accuracy and speed. Before 
the convention takes place the general 
office of the association sends out in 
printed form copies of the addresses and 
dates when the matter is to be released. 
\t the meetings a corps of shorthand 


cxperts take down a!] addresses and 
remarks that have not been sent out 
beforehand. A shorthand man will take 
down a few pages and then go to a 
nearby room to have his material tran- 
scribed. Another man takes up his 
work. Thus there is no lost motion. 


lhe Life Insurance Presidents meeting 
n well be emulated by other bodies. 


One feature that strikes the audience as 
st admirable is the reading desk 
ereby a person giving an address 


does not have to appear on the platform 


} 


the 


tives are at hand. 


and 


holding his manuscript in hand and the 
people in the audience trying to count 
how many more sheets he has before he 
iches the end. In other words, there 
is no distraction and the speaker has 
attention of the audience. This 
s a small detail but it amounts to 
ich in the reading of a paper. 
Bic Men 


One may come here to New York at 
he meeting of this association and get 
‘limpse of the big, i!lustrious men in 
te insurance. The presidents of the 
ge companies and their other execu- 
rhey are prominent 
In addition to the big eastern 
company officials there 


Get a Glimpse of 


vures. 
western 


come here executives of the more mod- 


] 


‘ 
the country. 
] 
} 
i 


t life companies scattered throughout 

There is no other meeting 

ke it. There is no other occasion that 

ings together such a brilliant array of 
insurance talent. 

The big outstanding features of this 





SALES CONGRESS TOUR 





ELIASON’S ITINERARY GIVEN 


Announces Order in Which Various 
Cities Will Be Visited—Dates 
not Definitely Fixed 


While the exact dates for the initial 
sales congress tour of President A. O. 
Eliason ot the National Association of 
Lite Underwriters have not been fully 
agreed upon, the centers to be visited 
in their order are as follows: Chicago, 
St. Louis, Kansas City, Oklahoma City, 
Dallas, El] Paso, Phoenix, Los Angeles, 
San Francisco, Portland, Seattle, Ta- 
coma, Boise City, Salt Lake City, Den- 
ver, Lincoln and Omaha. 

Mr. Eliason will hkely open his cam- 
paign at Chicago about jan. 17, pro- 
ceeding thence by rapid stages to the 
other cities named. Local association 
members are evincing lively interest in 
the program of the national president 
and are arranging for a large attendance 
at the various congresses. As a prac- 
tical and highly successful field man, 
Mr. Eliason is competent to tell solicit- 
ing agents how best to gain the sym- 
pathy of their prospects, and when this 


is done to secure signatures upon the 
“dotted line.” 

When President Eliason has com- 
pleted the itinerary above given, he 


will arrange tours tor other sections of 
the country. 


meeting were the addresses of the 
United States Senator Pepper of Penn- 
sylvania, President Burton of the Uni- 
versity of Michigan, and President Dar- 
win P. Kingsley of the New York Life, 
who was the chairman of the meeting. 
President Kingsley is one of the great 
scholars of life insurance. He uses the 
choicest English. He is happy in his 
phraseology and does not hesitate to 
provoke a laugh when he sees the op- 
portunity. He is an admirable presid- 
ing officer, very thoughtful in what he 
has to say and easy in his manner. 


Job Hedges Starts the Ball 


Job Hedges, general counsel of the 
association, as is his prerogative, called 
the meeting to order. Mr. Hedges can- 
not get by with two dozen words with- 
out eliciting a smile For instance he 
said that the rule had been established 
by the sub-executive committee that he 
should ca!l the meeting to order. He 
said that the committee is made up of 
two members, George T. Wight, gen- 
eral manager, and himself. He stated 
that Mr. Wight is chairman of the 
committee and that he, Mr. Hedges, is 
the quorum Mr. Hedges said that the 


the sub-executive committee 


function of 
is to analyze, dissolve and disregard 
many suggestions, take on others, give 
data, coax a man and keep in the back 
ground, Mr. Hedges said that of course 
no one knows who is to be chairman of 
the mecting. That is kept a great secret. 


Chen he started to introduce Darwin P. 
stating that his relations with 
two-fold; a contractual one 
said he looked up to him by 
instinct, and necessity, and an- 
other a purely personal relationship in 
which the two men are brought in con- 
tact at post-prandial gatherings Mr 
(CONTINT ED ON PAGE 25) 


Kingsley, 
him were 
where he 
desire 





RESOLUTION DROPPED 


BIT OF PLEASANTRY PASSED 
Some Passage at Arms When Motion 
to Censure the Massachusetts 
Legislature Came Up 


At the hearing t the laws and leg s 
lation committee of the Insurance Com 
missioners Convention in New York 


City last week there was a bit of pleas- 





antry passed between Commissioner 
Button of Virginia and Commissione 
Hobbs of Massachusetts. A resolution 


had been presented and referred to the 


committec 


censuring the Massachusetts 
: 
" 





‘egislature for failure to enact a law 
allowing the preliminary reserve methoa 
of valuation of life policies. Commis 
sioner Button withdrew the resolution 


confessing that he proposed it largely 








to get a “rise” from his fellow commit 
teeman, Commissioner Hobbs. 

He said, however, that he felt there 
was an injustice in a situation which 


allows the Massachusetts con panies to 





write a large volume of business in Vir 
gina, but prevents the newer compan- 
ies of his state from making any head 
way on a fair competitive basis in Mas 
sachusetts 

Mr. Hobbs said that he had previ 
ously gone on record as tavoring legis 
lation permitting the preliminary plan 
n Massachusetts He said, however, 
that if the resolution under discussion 
were passed this little “slap” would not 
disturb the equanimity of the Massa- 
chusetts legis!ature advance the 
AUIS t! slightest This seemed tk 
< eT behef and no « Se « 
ected when the re ution was with 
drawt 1 ne ~avage men 
tioned the retaliatory laws had 
‘ suge that he would not 
dv te such d stic i 


WILL MEET IN DES MOINES 
Next Annual Gathering of the American 
Life Convention Will Be Held 
September 26-28 





Phe ex 1 ve committee ot the Ame 
ca | Convention held a eeting 
in New York City last week. It was 
lecided to hold the next annual cor 
ent Des M nes Sept 2O-2S l 
cgka et will hold ts meeting 
Sept. 24-2 e Midwest Life of Ne 
braska was a ted t me rship 
President | Db gherty secretary 
T. W. Blackburn ind Executive ( 

tteeme saac Milt Har I 
tin rec eT al il 1 { ce ~¢ { T il il oT t ‘ 
Central States Lite w present. Henri 
Abels of the } inkl l i 1H \\ 
lohnson ol! t he LC! t il | ‘4 (ottawa 
Ill... ex-presidents sat with 
miitte< 


Whitney Sets New Record 


Bruce Whitney i Milwaukee Wis 
nanager of the Mutual Life o New 
York in Wisconsin and northern Mich 


gan announces that the November 
hecin , hi ren . large ver 
ul Mss of S agency Was largest eve 
mine to more than 


written ime 
$1,000,000, 
-_ 


WHITMAN HITS PRESENT 
SYSTEM OF REGULATION 


Points Out Several Lines of At- 
tack for Improving 
Conditions 


MORE UNIFORMITY URGED 


General Insurance Laws, Tax System, 
Audit'ng, Retaliatory Provisions, 
State Regulation All Criticized 


( ss ‘ 
s sid t t e National Cor 
of Insurance Commissioners 
etore the ] rte Presidents 
in New York last week Mr 
, , os 
WW hitr n urged simplicity m regula 
rt iga { s suggest 
rm legislation and calling 
! t ss | f greater respons 
’ 
ty on the rt of individual compa 
He 1s especially forceful in his 
ng state regulation verging mto 
. = : ‘ 1 < 14 
nsurance, saying that this couic 
S e ms 
voided y the « es taking 
avoided 
| share of the rden and proving 
T it Ss wast 1 He sa'd 
‘ 
Waste in Conflicting Laws 
Saemite in 


rather 


1 t laries of one 
WI 14 4 pre ented 
i \ 
uN ‘ ed wit 
1 mass ¢ conflicting statutes 
i « s I ' 
What . = there f saving 
hy ] t ? , et ite 
< 
t noth | have een 
es ke t suthority 
’ r the past year 
‘ ) < g ’ 
t la : : ow stat 
ily sound 
’ ‘ . 
t! meas s x Wisco 
t less! solve 
i | Le 
Much was ated , 
; Leinge 2 
‘ ‘ met ; Re 
dit t 
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te of a 
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S Ss 
‘ tat } . e of ’ 
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} if , , pat \ 
\ 
| ; ‘ te , i es t 
. } ections 
t ts made 
; iw ent states 
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! ' different depart 
‘ eas 
tie ’ ‘ 
\ « 
t t atistyv the 
. XI ~ ‘ : 
«ft tr ' lie 
eds 
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t s < 
1 become 
t . “ esa 
} +} ‘ ' par ents for 
t 4 
teen YT} } ld enuff 
{ 4 ‘ t > if . . iA , - , 
1 trcal | ses a 1 tena 
A : ful shy 
, » «ft more ¢ ’ 
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. vis 
Taxation System Wrong 
! | re s mplcity m 
1} re sf ul ‘ ‘ } 
, ot tan No two states 
tl Sain rate and method 
” } a1 sw 6of retaliatory 
1 | ‘ . ‘ ‘4 
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and reciprocal laws, the same class of 
companies, doing identically the same 
class of business, pay different rates of 
taxation in the same state. Our sy stem 
of taxation is so complicated that it is 
almost impossible to apply it correctly. 
The apparent object of retaliatory and 
reciprocal laws is to bring about uni- 
formity and to deter states from too 
drastic tax requirements. They may 
have assisted the companies of some 
states to evade their just share of taxes 
but they have also compelled companies 
of other states to pay more than their 
just share. The injustice of burdening 
companies with a tax not contemplated 
by the rate of tax of the state in which 
it is doing business, simply because they 
are unable to control their legislatures, 
is, to me, too unjust to be longer de- 
fended. All companies doing the same 
class of business should pay the same 
tax rate in the same state. I find that 
some companies doing the largest busi- 
ness in my state are paying the least in 
taxes. Legislatures should not be mis- 
led into making such os 1 apt 

a egislatures somehow find a way to 
get the maximum amount of postho and 
retaliatory laws do not seem to pre- 
vent them. These laws have been on 
our statute books for years and I be- 
lieve, on the whole, they have cost a 
majority of the companies large sums 
of money in unjust taxes. The same 
objection applies to agents’ licenses and 
other fees collected in the different 
states. I believe this, too, has resulted 
in larger fees than would have been re- 
quire d were there no such laws. 

“Notwithstanding the benefits derived 
by some companies, I believe that any 
system based upon reciprocity and 
taliation is fundamenta!ly wrong and 
anything that is fundamentally wrong 
will sooner or later become watseful. To 
say the least, it lacks every element of 
simplicity, uniformity and justice. 


Lack of Unity Seen 


re- 


“It is also considered by some depart- 
ments to be a part of their duties to as- 
sist home compani es in gaining admis- 
sien to other states and to keep them 


there even though they fail to comply 
with the requirements of such states. 
rhis practice, too, is a foe to simplicity. 


] once denied the application of a west- 
ern fraternal for admission to my state 
because it failed to comply with our 
laws. An official wrote to me that un- 
less I admitted the society, notwith- 
standing its inability to comply with our 
laws, he would see that the licenses of 
every Wisconsin cempany doing busi- 
ness in his state was revoked. I wrote 
him that his threat did not concern me, 
that if his commissioner deemed my 
action sufficient grounds for revoking 
the licenses of Wisconsin companies, | 
was powerless to prevent it. I further 
stated that he should not blame Wis- 
consin companies for the passage of 
fool fraternal laws nor for the action of 


a fool commissioner, as they had noth- 
ing to do with either, I have never 
deemed it my duns as commissioner to 


insist that Wisconsin companies be per- 
mitted to do business in another state 
when, in the opinion of the supervising 
official, they did not meet with the nec- 
essary requirements. If the commis- 
sioner of that state exceeds his author- 
ity, the proper remedy is through the 
courts, 
Regulation 


“One of the 


Supervision 


foes to simptic- 
ity is the failure on the part of commis- 
sioners to mark the dividing line be- 
tween supervision and _ regulatior I 
believe that we are careless in the use 
of words. We speak of regulation when 
we mean supervision. These terms are 
often used interchangeably but they are 
not synonymous. Regulation is the pre- 
rogative of the legislature. Supervision 
is the function of the commissioner. It 
is only when he is given discretionary 
powers by statute that the commissioner 
crosses into the field of regulation. 
Sometimes the border line is indistinct 
but the greatest commissioner is he who 
is able to detect it. 

“In determining the border ‘ine, he 
must always bear in mind that he is a 

(CONTINUED ON PAGE 24) 
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greatest 





BIG INSURANCE WEEK OBSERVED 


Brilliant Galaxy of Underwriting Talent Gathered at the Hotel Astor 
in New York Last Week 


EW YORK, Dec. 9.—The great | 

insurance week which is now an- | 

nua!ly observed here in this city, 
the first week of December, is growing 
more and more important in that it 
draws to this city insurance men 
of high distinction representing all 
branches of the business. The two 
major attractions are the Insurance | 
Commissioners Convention, and the As- 


sociation of Life Insurance Presidents. 
Inasmuch as this semi-annual gathering 


of the Insurance Commissioners Con- 
vention is entirely a business meeting 
more actual work is done than at other 


meetings. Prominent committees of the 
Insurance Commissioners Convention 
hold meetings at this time during the 
week so that underwriters often appear 


before these conferences. 
Some Vital Questions 
This year the meeting of the Insur- 
ance Commissioners Convention § was | 


especially vital to casualty interests in- 
asmuch as Superintendent Stoddard of 
New York told of the effort that had 
been made by such companies operating 


in his state to get together on asquisi- 
tion costs. He then said that in his 
opinion this agreement should be 
adopted in all the states. In order to 


expedite the proceedings a special com- 
nittee on casualty insurance was cre- 
ated of which Mr. Stoddard is chairman 
to take this matter in hand. The fact 
that this report was to be given general 
treatment brought to the Hotel Astor 
humerous casualty executives, a strong 
committee from the National Associa- | 
tion of Casualty & Surety Agents and 
the executive committee of the National 
\ssociation of Insurance Agents. 

Another feature that came before the 
insurance commissioners was the model 
marine insurance bill. The various in- 
terests got together and agreed on a 
model bill. 

Superintendent Stoddard 
York, who is chairman of 
committee and the marine committee, 
took the position that the various in- 
terests involved in controversies should 
get together and recommend some 
measure. He said that these experts 
are much more qualified to decide such 
questions than the insurance commis- 
sioners, He insisted therefore, when 
controversies arose that the disputants 
get together and agree on meas- 
ure. 


of New 
the casualty 


Some 


Various Meetings Held 


“ 
aniza- 
of com- 
ppor- 


two big 
number 
York the « 
conferences and 
The Asso- 
“OUNSE l holds 
this week. 
Insurance 
its exec- 


the 
bring a 


Inasmuch as org 
tions naturally 
pany officials to New 
tunity is taken for 
meetings of various kinds. 
ciation of Life Insurance ¢ 
its annual meeting during 
The National Association of 
Agents has fixed this weck for 
utive committee meeting. The National 
Association of Mutual Casua'ty Com- 
panies held its meeting. The executive 
committee of the American Life Con- 
vention met. 

Another big meeting which was very 


important this year was the bringing to 
gether of the various workmen’s com- 
pensation carriers to discuss the reor- | 
ganization of the National Council on 


Insurance. 


Workmen’s Compensation 
technical 


This brought a number 
compensation men, 


of 


The fraternal insurance companies 
were well represented as were the mu- 
tual fire companies. 


Another feature of the week was the 
testimonial dinner give n to President C. 


On Thursday and 
luncheon was 


full of great interest. 
Friday noons, a special 


| served for those attending the meeting 


of the Presidents Association. 
There were numerous gatherings of a 
more informal nature. Representatives 
of the various insurance organizations 
were present in full force. 
Some of the former insurance 
missioners now identified with the 


com- 
in- 


| surance business in some capacity were 


present, they being James V. Barry, 
fourth vice-president Metropolitan Life; 
Frank H. Ellsworth, vice-president De- 
troit Fidelity & Surety; Elmer H. 
Dearth, president ae Casualty & 
Surety of Detroit; A. Hartigan of St. 
Paul, special mee het eorh om Equitable 
Life of New York; Frank H. Hardison, 
vice-president Liberty Mutual of Bos- 
ton; Jesse S. Phillips, general manager 
National Bureau of Casualty & Surety 
Underwriters; Attorney W. Hotch- 
kiss of New York; J. C. Brown, retir- 
ing Vermont commissioner; Walter K. 
Chorn of Missouri. 
Association Presidents 
Among the organization presidents at 
hand were: James L. Case, National 
Association of Insurance Agents; A. 
Duncan Reid, International Association 
of Casualty & Surety Underwriters; 
Thomas E. Braniff, National Associa- 
tion of Casua!ty & Surety Agents; Lee 
J. Dougherty, American Life Conven- 


on Hand 


tion; L. M. Cathles, American Institute 
of Actuaries; A. O. Eliason, National 
Life Underwriters Association. 


At some times the insurance men 
were holding three or four different con- 
ferences or met tings at the Hotel Astor. 
The hotel at all times presented a lively 
insurance appearance. The flower of 
the business was represented in the 
hotel at various times. 

Few Life Insurance Issues 
feature that impressed the on- 
lookers at the Com missioners Conven- 
tion was the little attention given to life 
insurance. \ few years ago life insur- 
ance held the stage. This was the sub- 
ject that engaged the minds of the state 
Today there are not many 
unsolved problems in life insurance 
affecting Bs ‘lic interest. 

The big questions com ing 
fire casualty insurance. These are 
issues that are very vital. The insur- 
ance commissioners are taking a more 
lively interest and the state is encroach- 
ing more and more in the direction of 
insurance transactions, 

The Insurance Commissioners Con- 
vention passed the model agency quali- 
fications bill which will be used as a 
ly for all the states. 

Entertainers Hand 
irresistible entertainers and good 
fellows in every respect were on deck 
to do the needful at all times. The 
chief exponents of this illustrious order 
were: Bavard P. Holmes of the Hooper- 
Holmes Bureau; Chauncey S. S. Mil- 
ler, publicity manager for the North 
British & Mercantile; Henry F. Tyrrell, 
legislative counsel for the Northwest- 
ern Mutual Life, and J. V. Barry, 
fourth vice-president of the Metropoli- 
tan Life. 

President 


One 


officials. 
up involve 


or 


asis 
on 


The 


of the Na- 
Association 
with Edward 


\. O. Elason 
tional Life Underwriters 
was on hand to confer 
\. Woods, manager of the Equitable 
Life New York at Pittsburgh, re- 
varding the program for the big national 
at Charles Jerome 
and Ev- 


ot 


Chicago. 
former president, 


meeting 


Edwards 


I. Hitchcock of the “Insurance Field.” | erett M. Ensign, corresponding §secre- 
tary, were also present. 
Insurance Federation Meeting See Gand Be the Meek 
The Insurance Federation held its The greatest good probably comes 
annual meeting during the week and a} from the hote! lobby contact, private 
meeting of the Casualty Information | conference and conversation. Officials, 
Clearing House was held. especially from the west are able to 


Altogether the 


week was a busy one, ! gather much useful information by com- 





|} concrete 


ing on here and meeting each other and 
the eastern officials. 


The Metropolitan Life gave a dinner 


to the insurance commissioners and a 
number of guests Tuesday evening 
President Haley Fiske presiding. 
Fourth a President James Victor 
Barry was master of ceremonies. Mov- 
ing Pern showing activities of the 
Metropolitan Life were exhibited, Dr. 
IL. K. Frankel giving the talk accom- 
panying them. The dinner brought 
together an illustrious body of guests, 


It was served in the big Metropolitan 
room by the company’s own 
force. 


dining 
culinary 
Outstanding Commissioners 


There were some commissioners who 
were outstanding at the yg Super- 
intendent F. R. Stoddard of New York 
was perhaps the most active man in the 
pe ane Because of his state he 
wields a vast influence. Being chair- 
man of the casua!ty and marine insur- 
ance committees he was called into play 
very often. Superintendent Stoddard 
impresses one as a man of broad view. 
He is tolerant. His chief desire is to 
get the insurance people to agree among 
themselves. Commissioner Mansfield 
of Connecticut is chairman of the laws 
and legislation committee, one of the 
foremost ones of the convention. He 
is a tower of strength among the com- 
missioners, Commissioner Hobbs of 
Massachusetts is another man of great 
influence, he being chairman of, the 
executive committee. Commissioner 
Platt Whitman of Wisconsin, the presi- 
dent of the organization, will shortly 
retire from _ office. The cards are 
stacked against him. He has made a 
most able official and in presiding he 
is impartial and always at his ease. He 
has made many friends not only among 
the commissioners, but among insur- 
ance people. Col. Joseph Button, the 
secretary of the organization, is the 
dean of the commissioners in point of 
service. He is an apostle of good 
cheer but does not hesitate to express 
himself in language that cannot be mis- 
understood when he has something to 
say. - 

Commissioner Ramey of Kentucky, 
another very !evel- headed state official, 
takes a prominent part in the work of 
the convention. Commissioner Fish- 
back of Washington, a giant in stature 
and avoirdupois, who will be the next 
president of the Convention, has con- 
siderable to say. Commissioner Don- 
aldson of Pennsylvania, lithe and wiry, 
got through the model agency qualifica- 
tions bill which he has ardently advo- 

He had to leave after the first 
session but while he was there 
himself known. Commissioner 
of Iowa was probably 
the most active of the middie western 
commissioners on the floor. Commis- 
sioner McMahon of South Carolina, one 
of the newer commissioners, got into the 
limelight a few times. The leaders in 
the famous organization started at Den- 
Ben C. Hyde of Missouri, Frank L. 
of Kansas and Jackson Coch- 
Colorado, were not present. 


cated. 
day’s 
he made 
A. C, Savage 


ver, 
Travis 
rane ol 


Memphis Company to Build 


Columbian Mutual Life of Mem- 
plans the erection of a 22- 
building on the site of its 
in that city. The struc- 
cost upwards of $1,000,000. 
Dinford is president and 
Clayton, secretary, of the 
Columbian Mutual. The proposed 
building, plans for which have_ been 
prepared by Boyer & Baum, St. Louis, 


The 
phis, Tenn., 
story office 
present home 
ture will 
Lloyd T 
George W. 


architects, will be among the most im- 
posing in the south. 
The building will be almost square, 


the frontage being 77 feet and the depth 
feet. It will be of steel frame and 
construction, tile and terra 


cotta walls and steel frame, bronze fin- 
ished windows. It will contain every 
| modern convenience for an office bui!d- 


circulating ice water and 


ing, including 
automatic ventilation. 
The growing business of the com- 


pany makes it necessary to obtain large 
quarters in the immediate future. 
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NAME MORE PROMINENT 
CHICAGO UNDERWRITERS 


Injunction Suit Extended to En- 
join Managers and Former 
Executive Committee 


MAIN ATTACK ON HOUSTON 


Dissolution of Writ Against Aetna and 
Its General Agents Concentrates 
All on Other Defendants 


rhis 


neti n cas¢ has 


week's hearing in the Chicago in- 


resulted in the dropping 
| the case against the companies involved 


in concentrating the attack upon In- 


rance Sup t ent Thomas J. Hous 
though the f 1 of most interest 

Chicago life und rs is an ext 

n of the scope of the cas » include 

eral more f th ] iding life ur ler- 

iters of the city. The uncti suit, a 

nsolidation of the t! 

ed, is being, heard | 

the circuit court in 

aring to be next M« 





he defendants in the case now include a 


large majority oft the Chicago general 
gents and many of the leading lif 
underwriters of the city, as well as_ the 
nsurance superintendent of Illinois, the 
case is being closely followed by lif 
nderwriters throughout the country. It 





s also he ing close 
insurance history and 
n this particular ques 


n the 


ntirely new case it 
ill set precedent « 
on. No court 
uestion of this practice of adjustment of 
policies and thus the decision in Illinois, 


has ever acted « 


which is without one of the so-called 
inti-twisting” laws, is being closely 
vatched throughout the country 


Exnjoin Managers Association 


rhe 


complainants in the suit appeared 
efore Judge 
amended bil 


the 


their bill of complaint, 

eing allowed by the judge. The defend- 
nts in the case are now increased by the 
following members of the Managers’ 
\ssociation: A. A. Drew, Mutual Benefit 
Darby A. Day, Mutual Life of 


York; 
\Massachusetts ; 
Union Central; H. C 
General; Samuel T. Chase, Connec 
Mutual: D. G. Drake, ; 
Vermont: Edgar C. Fowler, 
Mutual; Julius H. Meyer 

Mutual; C. J. MeCary, 

Smith, Prudential 
Massachusetts Mutual: H B 


Jesse E. 
Bishop, 


lohnston, Missouri State Life Franklin 
Wyman and Robert F. Palmer, Berkshire 
Life; Ralph H. Hobart and J. I. Oates, 
Northwestern Mutual: Norris H. Bokum 


Mu- 


Massachusetts 


ind John H. 


tual. 


Names 1920 Executive 


Ding k 


In addition to this long list of pr 
ent life underwriters the amend 
neluded the 1920 


he Chicago 


executive 
Association of Life 


vriters, consisting of : H. C. Castor 
ecticut General: R. W. Gibson; James 
I. Hart, Equitable; Herman G. Hint 
peter, Mutual I ife of New York: George 


New ¥ rk; 
id Mutual 
Mu 
Life 


Guardian Life 
Mever, New I 
Platter, 


Hoffman, 
lulius H, 
Edward C, 
tual; O. D. Richardson, 
lules Girardin, Phoenix 
Austrian, Northwestern 
list also includes John R 


died several months ag It is 





Massachusetts 
Berkshire 
Mutual; Edwin 
Mutual: and the 
McFee i h 
claimed 


that this executive committee unlawfully 
ind illegally agreed with each other, com- 
bined confederated and conspired to de 
stroy the business of the complainant and 
prevent him from the free exercise of his 
business It is believed that this par 
ticular executive committee was named, 








LIFE 
WANT A UNIFORM PLAN 


WOULD CURB IRREGULARITIES 





Commissioners Desire Measure to Pro- 
hibit Abuses in Connection With 
Consolidation and Merger Deals 





rhe Insurance Commissioners Con- 
vention at its meeting in New York 
City last week took action relative to 


the merger, consolidation, reinsurance 
rr sale of any sort of insurance insti- 
tution, that will have a bearing on the 
future. It has been known that officers 





of insurance companies have received 
large sums where they were able to 
make a trade and throw the company 
to some other institution. This has 


been particularly the case with frater- 
nals and some of the smaller companies. 


Commissioner Savage's Remarks 


Commissioner Savage of Iowa was 
particularly emphatic in his remarks 
stating that payment of commissions 


to officers, employes or directors for 
any deal of this kind should be pro- 
hibited. He declared that the commis- 
sions paid in some respects were out of 
all proportion to services rendered and 
he urged a uniform law to prevent such 

practice. He alleged that there were 
many cases where large sums of money 
had been grabbed up in this manner. He 
said that where this is done the officers 


| take unfair advantage of their directors 


Rush this week and amended | 


+} 


believes that in frater- 


formed 





He 


Many cases 


nals and other institutions are 
with the idea of selling out !ater, the 
olficers coming in for fat commissions 
Uniform Law Is Recommended 
The resolution adopted by the con- 





vention recommended 

tion prohibiting the payment of any 
commission of this character to anyon 
connected with the involved. 
It further provided that all compensa- 
anyone 


institutions 


tion paid to an intermediary or 
receiving a commission for bringing 
|about or assisting to bring about a 
transaction of this kind shall be filed 
with the insurance department or de- 
partments interested 

Commissioner Savage said he recalled 


the states where the law is in force.” 
; ddition to the 1 Kec 

mittes 1s the complainants ! ; 
that thev have proof ft 

that agreement W ri hat 

ear biting the acc tan I ss 
from these life insurat udjusters l 
brings the list of defendants t 1 
a large majority of tl 
lunderwriters in the cit This x 
ecutive ¢ miittes the ss . 
ilso the group that asked for the sign 
ti f Fred B. Mas Chicago general 

gent for tl Aetna | < ( t a6 } 
troversy t that time r ‘ 
business 

Charge Conspiracy of Agents 
Particular mention is made nthe 

amended bill of complaint of the work of 
the Managers Association and th 192 
executive committee of the Chicago ass 
ciation in preventing the complainants 
from placing their business. In one case, 
that filed by Lerov Burton, the new bill 
states that his former company connec 
tions have been eliminated through th 
conspiracy of th njoined managers and 


case where an officer received $50,- 





one 
000 and another case where the officers 
divided up $300,000 surplus among 
them 

Commissioner Savage said in the dis 


“We need uniform legis!ation. 


If a law prohibiting payment of com- 


cussion 





pensation to officers, directors or em- 
ploves is enacted in one state and not in 
another, then in the case of a merger 
the company in the state where the law 
was in force, would naturally sell to a 
company in another state where there 


was no such law. This would certainly 
be unfair to the companies located in 





t 
(CONTINUED ON PAGE 22) 


uniform legisla- | 


INSURANCE 


EDITION 


DID NOT GET SUPPORT 


ASKED FOR DRASTIC MEASURE 





Bill to Fine or Imprison Anyone for 
Defaming a Rival Company 
Not Approved 





The laws and legislation committee 
the Insurance Commissioners Con- 
vention failed to report out the bill that 
was recommended by Herman L. Ekern. 


for the mutua! fire and casualty 
ies and Harold P. Janisch of 
Chicago, manager of the Mutual Insur- 
-e Alliance in which they advocated 
aw making it a misdemeanor pun- 
ishable by fine of not more than $1,000 
or imprisonment in the county jail for 








anc 
l 








not m¢ than a year to circulate in- 
fort n derogatory to any insurance 
company with the intent to hurt its 
business, particularly where there is a 
desire to give the impression that the 
company is insolvent. 

Commissioner Button of Virginia said 


that he was in favor of the general 
of preventing one agent from 
g another company unfairly. He 
said that the practice of this nature 
akened the confidence of the public 
the entire institution of insurance. 
ubtedly the thought of 
the commissioners 
e in the endeavor to 


attackin 


we cK 








oo) evneetes ‘ a ’ — : 

d mutual fire and casualty companies 
of attacks by the stronger competi- 
tors 

Position of Colonel Button 

Commissions Button, however 


1 








seemed more concerned in some legis 
lation that would prohibit individual 
rents or solicitors from condemning 
tin competit s fairly. He said 
that it is the province of the insurance 
ss s to pass on the solvency 
| S operating l their states 
t it is not the province of agents 
Several commissioners expressed the 
‘ ion that the proposed bill was too 
id 1 Mr Tanisch defended it on 
he er 1 that it was drafted bw the 
\ ’ Bankers Association He 
said that it was identical with the law 
drafted by that org n with the 
exception that tl “insurance” 
he serted clared that 
the 1 kers bill had nacted in a 
nher of states. Cor ioner Ramey 
f Kentuck 1 th resolution 
s not worded like the Kentucky law 
passed at the instance of the Bankers 
issociat and if it were he would 
or it Hi id. however, that the 
ecolnt nres ted byw the mutual in- 
ereats ] gv ther t ) radical and 
The bas iid ‘ | ¢ the 
calution ont 
Columbus Agency Wins Cup 
The Columbus. O.. general agence 
the George Washineton I if 1 Get 
eral Agent Harrison M. Rovd has won 
et 1 . oi fored } P; sident Frr 
ect C Nitair f the company for t} 
al a ‘eae Contounhon A cr 
ett a sont enone told thet 
: : 1 at Ay t’s bh +h 
, ry wae sented ¢ Mr 
iil A »-« » ¢ t} 
Catami t T < Fred | 
S. Row the he 3 t 
nd del the 


Minneapolis Gets Commissioners 

The Insurance Comm Con 
vention decided to hold its next annual 
at Minneanolis No hac 
heen fixed, the decision being left with 
executive committee. The execu- 
tive committee will also decide whether 

spring meeting will be he'd Tf it is, 
undoubtedly it will be held in Richmon’4 
Va. F. R. Stoddard of New York was 
elected on the executive committee to 

ceed 7. G. Rrown. who recent!v re 
tired as insurance commissioner of Ver- 
mont 


issioners 


meetine date 


the 


EDUCATION OF INSURED 
IS LAPSE PREVENTATIVE 


| President Sage of Union Central 
Points Out Value of 
This Service 


SOURCE OF WASTE TO ALL 


Shows How Policyholder, Agent and 
Company, in That Order, Lose 
Through Lapsation 


( servation of $ ss, one of the 

t } t questions now before 

I ce executives and field men 
vas ably analvzed by John D. Sage 
r ad t t tl l on Central Life 
S K re tl mecting ol the As 

»¢ t l ‘ Insurance Presidents 
Ne Yor st weel Mr. Sage dis 

‘ ‘ t! ro the anak 














JOHN DD, SAGE 
resident Uniton Central Life 

Ived apsa 
; eventing 

f 4) nsured 
i" itistics, part 
snowing the 
the t crease 
re ] tw ears, this yea! 

| S , l vith posstb 

‘ rf ul hy De 31 
] cat of the imsured was given as 
eV Mr sage point 
‘ t s} sura e as the 
ex | \\ it es ] d tro 

He said part 
Waste to Company 

I the | t f view con 
2 Ds i s T waste 
T ss &¢« years 
st was tl } panies made their 
rofits fr ipsed and rendered poli- 
s Whether r not that was true in 
wi or part it s ot true today 
It may be s i that if the companies 

t rofit fro lapses, at least thes 
not Se that the surr ler charge 
xacted } v s ss nd enables the 
‘ t repla the lapsed policy 

vith another a add 1al cost; or 
that the surrend hare¢ ontributes to 
plus tt ur unt which the policy 
vould have ntrit ed had it been kept 
i force for years That s true, pro- 
| vided the surrender harge is adequate 
| but possibly it is competition, or a new 
ir ewpoint which now has prompted 
many companies to grant the full legal 
reser us a surrender value is early 
s the third, f rth fifth p y years 
| It is apparent, however, that a lapse 


standpoint 
it from 


is waste from 


ompany, if we look at other 
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angles. Let us consider a company just 
established. In what position would it 
find itself if all of its new business writ- 
ten in the first year lapsed at the end of 
the year, or even at the end of the sec- 
ond or third year? It would be like a 
man rowing up stream, who is carried 
back by the current to his starting point 
after each stroke. 

There are also broader aspects of this 
question. It is short-sighted for an in- 
surance company, a bank or other insti- 
tution to lose its friends. Public loss 
of confidence in the business is almost 
sure to follow when large numbers of 
men allow their policies to lapse. 


Agent’s Viewpoint 


Now let us consider whether from the 
point of view of the agent a lapse or 
surrender is waste. Decidedly, yes—a 
lapsed policy usually means a friend 
lost. The agent reasons that there are 
plenty of others and that it is more 
profitable to spend time on prospects for 
new insurance, sometimes little realiz- 
ing that his policyholders are frequently 
his best prospects. The agent's shortest 
route to a comfortable income is to re- 
tain his old business while he is produc- 
ing also a substantial income from new 
business 

Now from the viewpoint of the policy- 
holder is a lapse or surrender waste? 
The answer is, “yes.” The obvious case 
is that of the man who allows his policy 
to lapse and dies before his good inten- 
tion to revive it has materialized. A 
careful estimate has been made from 
the policies which lapsed without value, 


and it is safe to say that in the twelve 
months following the lapses of 1921, 
wives and children and other bene- 


ficiaries lost over $8,000,000 on the death 
of husbands and fathers. This amount 
would be largely increased if we took 
into account the losses following surren- 
ders where some value was allowed. 


Loss to Policyholder 


Then there is waste after a lapse when 
the former policyholder learns to his 
dismay that no longer is he insurable. 
And there is waste when the policy- 
holder pays, we will say, $250 for one 
year on an ordinary life policy and al- 
lows it to lapse, when he could have 
purchased the same .protection for one 
year for $130 on the term plan. 

During the early policy years when 
there is no surrender value available, 
or a surrender value from which a sur- 
render charge has been deducted, the 
policyholder sustains a tangible loss 
when he gives up his policy, even if he 
again insures within a year. He reasons 
it out in this way, for example: He says: 
“T insured for $10,000 at a premium of 


> 


ympanies December 31, 1921, 











$350. I have no money now and I will 
let my policy go, but in six months I 
will insure again and the premium will 
be only a trifle higher, namely, $364.” If 
he takes the time to make a careful cal- 
culation at an average age based on 


actual premiums, surrender values and | 


dividends, he finds that the second policy 
issued at only one age older, in event of 
surrender at the end of 15 years from 
the original date, has cost $251 more 
than the first would have cost, not al- 
lowing for interest, and at the end of 
twenty years the difference would have 
been $421. 

It is now apparent that it is the 
policyholder who.suffers the greatest 
waste when a policy is allowed to lapse; 
secondly, the agent; and lastly, the 
company. 


Effect of Policy Loans 


It is a significant fact worthy of much 
thought that the insurance surrendered 
for cash with a policy loan outstanding 
is more than double the amount of in- 
surance surrendered for cash where 
there was no policy loan, and far in 
excess of the amounts surrendered or 
exchanged for paid-up or extended in- 
surance. It may be argued that those 
who surrendered their policies for cash 
with a policy loan outstanding did better 
than those who surrendered for cash 
without attempting first to get along 
with borrowing on their policies. 

An impressive idea of the waste may 
be had when we see from the statistics 
that in the year 1918 it took 30 percent 
of the new business written to replace 
the business lapsed and surrendered in 
that year; in 1919 it took 19 percent; in 
1920, 22 per cent; in 1921, 44 percent; and 
in nine months of 1922, 43 percent. 

It is probably not worth while to at- 
tempt to describe fully the well-known 
reasons why policyholders’ surrender 
their policies or allow them to lapse, but 
I must mention the fact that probably 
tens of thousands of policyholders have 
borrowed on their policies or surrendered 
them, or allowed them to lapse, in order 
to use the money for the purchase of 
automobiles or for investments in worth- 
less stocks. If popular reports are to 
be trusted, policyholders in city and 
country districts in large numbers have 
given up what we know to be the 
safest thing in the world—a life insur- 
ance policy—for what we knew to be 
the most unsafe thing in the world, a 
certificate of stock in some “fly by 
night” company. 


Education of Insured 


Who will pay the cost of educating the 
policyholder? Any expenditures for this 


TABLE A. 
Lapsed and Surrendered Life Insurance Policies. 


(Ordinary Insurance only, not including Group.) 


reports received from 33 companies having in force 53.53 percent of the ordinary 
and 43.9 percent of that in force in all Canadian companies. 





purpose by the company will come even- 
tually from the _ policyholder. It is 
therefore a question for insurance execu- 
tives to decide how much may be spent 
| within reason. 

Let us consider how much the agent 
should spend in time, effort and money. 
So much might be written about this that 
I will attempt only to make a few sug- 

| gestions. It is generally admitted that 
the agent is the keystone of the arch of 
conservation. His opportunity and re- 
sponsibility commence with the first 
solicitation of the prospect. At the be- 
| ginning he must gain the respect and 
|} confidence of the applicant 
| retain it when he becomes a policyholder. 
| It is within his power, by selling the 
insurance thoroughly and in response to 
a definite need, as will be mentioned 
later, to create in the mind of the pros- 
pect and of the policyholder an interest 
in, and an understanding of life insur- 


ance, which will make him a policy- 
holder until death or maturity of the 
policy. 


If the agent is working for the first 
commission only and has no renewal in- 
terest, the tendency may be to employ 
methods which will not result in the ap- 
plicant's becoming a permanent policy- 
holder. If an agent with a renewal com- 
mission contract, whether or not he has 
only selfish motives, remembers when he 
receives his first commission that he is 
saving an equal amount in renewal com- 
missions for future years,. he will take 
pains to see that the applicant is thor- 
oughly convinced of his need of insur- 


ance, and he will keep in such close 
touch with the policyholder that his 
knowledge of the real value of insur- 


ance protection will continually increase. 
Home Office Work 


In the education of the insured by the 
company, the part of the home office may 
very well begin as soon as the applica- 
tion is received, or certainly as soon as 
it is approved. Cards and letters of con- 
gratulation or appreciation are now used 
by many companies to effect the first 
direct contact with the policyholder. I 
suggest that these be followed by an 
intensive education of the policyholder 
during the first two or three years, as we 
have seen that lapses in large numbers 
occur then, 

Some companies believe in the efficacy 
of company publications; others in edu- 
cational circulars; others in personal let- 
ters, and others may believe in news- 
paper or magazine advertising. What- 
ever the medium used, the important 
thing is to secure and retain the intelli- 
| gent interest of the policyholder through 





legal reserve life insurance in force in all United 





and must | 


|} to their minds the 


information presented 
way. 

One of the most important points is to 
strongly emphasize the essential differ- 
ence between a life insurance company 
and a commercial organization. The 
primary purpose of a life insurance com- 
pany is to act as a cooperative agency 
to assemble the funds contributed by 
many, to invest them advantageously 
and to enable the many to share each 
other’s losses, whereas the primary pur- 
pose of a commercial organization is to 
make money. Any dividends to stock- 
holders in a stock company are insignifi- 
cant, compared with the total funds 
administered. 


in an appealing 


Value of Fitting Needs 


It is doubtless important and effective 
to educate policyholders by showing 
them where and how the money they 
deposit is invested and what it accom- 
plishes. It is well to make it clear how 
much of the money they deposit is held 
for their benefit and how much eventu- 
ally comes back to them or their bene- 
ficiaries. Probably it is well to suggest 
difference between an 


|} investment in a life insurance company 


|} and 








its security, and a speculative in- 
vestment in a doubtful stock or bond 
and its insecurity. 

Psychologists advise us to avoid talk- 
ing to a man about not permitting his 
policy to lapse, but to create in his mind 
the same desire, the same realization of 
need of insurance which he had origi- 
nally. The Carnegie School of Life Insur- 
ance Salesmanship stresses the idea of 
satisfying a need when making a sale 
and the National Association of Life 
Underwriters in a report of the commit- 
tee on scientific salesmanship, urges most 
strongly the recognition of this princi- 
ple. If this most excellent recommenda- 
tion is carried out, and the policy is 
sold with the conviction in the appli- 
cant’s mind that he really needs the in- 
surance, it is evident that the important 
thing is to continue to bring home to 
him that need and to show him how his 
policy is supplying it. 


Should Stress Fundamentals 


nowadays is being said 
fundamental need of every 
life insurance, which is its 
It is true that the agent 
indulged in much cheap 
sentimentality in his solicitation. The 
love of life and children and the real 
purpose of life insurance to protect them 
and to protect for them the business of 
the inheritance is the great argument 
which should never be forgotten. There 
would be far fewer lapses if the same 
heart and mind appeal which induced a 
man to insure could be presented to him 
with equal force and enthusiasm as a 
reason for keeping his policy in force 

Even after lapse occurs, it is worth 
while to educate the former policyholder, 
as has been demonstrated to be a fact in 
the case of at least one company, which 
has succeeded by correspondence direct 
from the home office in reviving lapsed 


Too 
about the 
man for 
greatest appeal. 
of bygone days 


little 


F: 











1918 1919 1920 1921 1922—Nine Months ; : 1: dar > . 
No. of Amant of No. of Amount of No. of Amount of No. of Amount of No. of Amount of policies in considerable numbers. ) 
POLICIES LAPSED Policies Insurance Policies Insurance Policies Insurance Policies Insurance Policies Insurance w Risk FE par 
: 4 ) iran ' cxperience 
Total lapsed 72,592 $302,529,681 175.754 $323 143,930 235,393 $483,981 240 383,735 $895.189,316 264,595 $644,126.66 aires 7 frel< 
Surrendered for cast 65,849 132,147,732 72,252 "149,788,927 81,315 170,702,198 103,692 225,717,066 103,499 222,892,111 The need of educating the policy ec 
Surrendered for paid-up insurance 13,721 23,221,146 15,394 25 827,515 17,421 28,612,7% 24,199 4,637,308 24,596 41,179,674 | holder is most strikingly illustrated by , e 
rr ed for extended insurat 7,54 352 , 23.5777 36.975 5.942.316 105,37 70 668.5 : one ’ ag 
Surrender extende in " ce 67, M 100,801,519 > 68,382 ” 97 626,061 84,824 123,577,742 136,975 _ 2 wS,942, 516 be 5571 170,668,564 | the experience of the United States gov- bee: 
Total lapsed and surrendered . 319,576 $558,699,976 331,752 $996.%86,473 418.953 _ $806,873,916 648,601 $1,367.477,006 498,061 $1,078,866.955 | eTHMent with its War Risk Insurance. on 
Insurance written and paid for . 906.127 $1,838:794.449 1,404,059 $3,118 254,262 1,539,973  $3.597,911,301 1,238,727  $3,088.424,404 977.929 $2'503.770.959 This insurance, forty billion dollars in 
Mean insurance in force 6,189,195 $11,596,986,889 6,918,130 $13,263,101,962 7,917,101 $15,663,043,853 8,706,685 $17,739,529,561 amount, was issued to four and a half urg 
million persons, many of them, doubt- cat 
TABLE B less, little understanding what it meant tion 
Lapsed and Surrendered Life Insurance Policies |A large number were not married and ner 
‘ : ‘ | were young, strong and self-reliant. It 
(Ordinary Insurance only, not including Group.) i reported that by January first of this 
' t ' i ; 1¢ , ‘ a f > j é ine > u- 
Based upon repor S$ receive 1 from co ym panies having in force 21.84 percent of the ordinary legal reserve life insurance in force in all United | ¥¢ ur three Million — hundre d = © It 
States companies Dec. 31, 1921, and 13.5% percent of that in force in all Canadian companies. sand, or 86 percent, had allowed the lous 
| policies to lapse, involving a waste otf ane 
1918 1919 1920 1921 1922—Nine Months | thirty-six and a half billion dollars of ic d 
o. of Amount of No. of Amount of No. of Amount of No. of Amount of No.of Amountof | insurance, or 91 percent, a stupendous ow 
] Po yy Insuran e Policies Insurance’ Policies Insurance Policies nsurance Policies Insurance loss! 7 ft 
I a aces $102,859, 129 1,632 $95,687,305 76,785 $163,463,360) = 112,543 $278,016,596 66,244 $165,818,256 | probably relatively few of these me! fl 
rce more ti © year tut ably sat 7s influ 
ton thar ws » years; 14 | knew that the Unite d States government mo 
value allowed .. 12,028 22,644,213 14,306 27,267,980 16,787 34,567,825 33,484 80,689,434 26,015 67,798,210 | Was paying the udministration expenses f rec 
In force more than two years of this mammoth insurance company “ 
no value allowed 1,915 4 266,243 1,904 4,783,345 2,451 54079,743 3,250 6,513,213 2,972 7,792,297 | and few had adequate appreciation of Re 
7 1] ‘ona pamens sR at yes a ieee —- ————- | the fact that they had a wonderful op- sual 
otal lapsed 72,032  $129,769,585 67,932 $127,738,630 96,023 ~—«-$203,110,928 149.27 $365,219,243 95,231  $241,408,763 ity tai r rane ner 
POLICIES SU RRE NDERED , 4 ws > /9%3 | portunity of re taining wneuran e in 7 hasten 
4. Surrendered for cash: tainly the safest insurance company in $9.15 
a. with policy loan 23,715 $50,852,777 24,975 $54,871,106 23,746 $55,625,796 32,624 72,886,192 29,463 $63,997,347 | the world at very low, if not the lowest ot 
ge ee ie loat 11,612 21,538,150 12,363 23,451,793 13,693 28,084,052 18,512 35,631,542 17,26 32,408,578 | het cost. Had it been possible to edu- busi 
Se nee ae nourannt 7,414 pods 652 6,798 12,875,340 7,580 13,546,096 11,170 20,459,285 10,478 18,671,382 cate them properly during the war when oan 
. irrendered tor extended msurance 16,662 32,372,118 12,729 24,616,959 14,248 28,422,528 22,414 46,180,451 2.102 44,005,309 | the insurance was applied for and again pate 
7. Total lapsed and su , ARE a : ———- 795a TUE EIEY - - - —_— -- _— after the war was over, doubtless much $9 30 
: ial heel aoe $248,20,282 124,797 $243,553,828 155,200 $328,789.40 233,997 $40,376,713 172,480 $405,391,379 | of this would have been saved. for ] 
In force one ye ar or less 58.171 103,451,899 $1,710 96,465,106 76,876 164,993,883 112,682 279,321,579 66,327 166,850,926 Sr Ty 
b. In force more than one year the 1 
oat not more than tw -» 12,584 24,276,665 15,020 28,813,991 17,345 36,399,432 34,845 85,132,856 27,023 71,964,710 | Maj. D. Gordon Hunter, manager of °00.0 
ce : “oo more “aan tee " | the education department of the Phoenix aaa 
Ly += $ but not more than three 4,927 19,921,409 5,429 11,986,418 5,891 12,489,410 7,881 16,479,272 7,599 19,873,797 Mutual, was the guest last_ wes k of 0 
9. Insurance written cng cree years 55.753 100,619,309 52,638 «106,288,313 55,178 114,906,675 78,389 «159,443,006 71,531 14670194 | Perey ‘McNab, manager at Pittsburgh - 
aoure ce writter and paid for 358,097 $783,152,098 545,621 $1,303,070,19 2,553  $1,5993,551,737 497,250 —$1,330,051,281 394,536 $1,059,060,721 | pa. and spoke to the field force of th iter 
ur nsurance yr > 677 S47 2 . ~ . c -~ « ° ° = % 7 
t insuran force 2,677,341 —$5,472,108,388 2,914,215 $6,081,834,631 3,261,413 $7,115,665,235 3,541,083  $7,842,856,993 company in Mr. MecNab’s office. in fe 
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PAYS TRIBUTE TO LIFE 
AGENT’S ACHIEVEMENT 


Frank H. Davis Tells Life Presi- 
dents of Range of Agent’s 
Responsibility 


COMPANY AID IS NEEDED 


Greater Care in Selection and Education 


Is Necessary—Company’s Vision 
Guides Agent’s Ideas 


The range of the life insurance agent’s 

sponsibility was outlined in great de- 
tail by Frank H. Davis, vice-president 

the Equitable of New York, speaking 
before the annual meeting of the Asso- 
iation of Life Insurance Presidents in 
New York last week. Mr. Davis’ ad- 
dress was largely a plea for a greater 
professional attitude on the part of 
those in the business, selling business 
as it should be sold, to fit individual 
needs, and for more cooperation on the 





FRANK H. DAVIS 
Vice-President Equitable Life of N. Y. 


part of companies with those in the 
field. Mr. Davis paid tribute to the 
accomplishments of the American 
gent and said that the results had 
been achieved with far too little aid 
on the part of the companies. He 


urged greater care in selection and edu- 
cation of agency forces, with realiza- 
tion of the agent’s responsibility ever 
increasing. Mr. Davis said in part: 


Agent's Great Accomplishment 


when we view the stupen- 


in 


It only 
us incre the amount of insur- 
ince which has been bought by the pub- 
during the few and realize 
ow largely that it is through the work 
f the agent that the public has been 
nfluenced to accept this increased 
mount, only then do we properly ap- 
reciate the importance of the work of 
the agent 
Re ports 


is 
sé 


past years 


from 158 companies, which 
98 percent of the total new busi- 
paid for during 1921 aggregat 
$9,150,000,000 Applying to the 2 percent 
ot heard from the same ratio for new 
business, it estimated that the total 
nsurance paid for during 1922 in all 
American companies will amount to 
$8,700,000,000 


vrote 


ess 


is 


$9. 300,000,0000 as against 
for last year. 

Twenty years ago, at the close of 1902 
the total life Insurance in force was $10,- 
00,000,000. During each of the last thre« 
ears the amount produced annually 
has nearly reached that total. Ten years 
iter, at the close of 1912, the insurance 
n force amounted to $19,500,000,000, or 


(CONTINUED ON PAGE 27) 





McMAHON HAS DRASTIC PLAN 





Urges Insurance Commissioners Con- 
vention to Adopt Law Dealing with 
Unlicensed Companies 


Commissioner McMahon of South 
Carolina presented a resolution before 
the Insurance Commissioners Conven- 
tion in New York City last week pro- 
| viding that a law be recommended giv- 
| ing the insurance commissioner of a 

state the power to revoke the license of 
| a domestic company incorporated under 
| the laws of his state if it does business 
in other states without being licensed 
therein. Commissioner McMahon said 
that there are many complaints about 
companies writing business here and 
| there the country without being 

l 
t 


| 


over 
icensed in a number of states. He felt 
had come when the In- 
Commissioners Convention as 


| 

] 

| that the time 

| surance 

| a body should take action in trying to 
stop this practice. 

| Furthermore, he recommended that a 
petition be sent to Congress to prohibit 

the use of the mails or other public car- 

that 
where 


riers to insurance companies 
not licensed in the states 


| are trying to do business, 


are 
they 
all Carriers 


Applies to 


' 
|} Commissioner McMahon in his origi- 
| 





|} nal resolution applied the restriction 
on!ty to fire companies. Other commis- 
sioners raised the question that this 
| should apply also to every insurance 
| carrier whatever its class. This was 
acceded to by Mr. McMahon. rhe res- 
| olutic n was referred to the laws and 
legislation committee, which asked for 
| more time to discuss the measure 
| Commissioner Hobbs of Massachusetts 


stated that the trouble with such a law 
would be that it would only be passed 








in some states. He said that it would 
work out satisfactorily if a!l the states 
| functioned. He said that if strong do- 
| mestic interests attacked the bill it is 
not likely to prevail in a legislature. He 

very much whether it would 


| doubted 
pass in a number of states 

| Commissioner McMahon, however, 
| declared that if this recommendation 
| were made he states that if passed such 
ja bill could work in harm¢ nv as be- 
|} tween their own corporations. 


Text of Resolution 


The two recommendations of Com 
| missioner McMahon and the action of 
| the laws committee follow 
Recommendation No. 1—We recom- 
sa anee legislation or department rulings 
| to the following effect If any domesti 
|} fire insurance company or association of 
this state shall insure property in an 
other state without first obtaining a 
license to do business therein, the n 
j Surance commissioner of this state will 
revoke, or deny the renewal of the 
license of such company to do business 
in this state 

Recommendation N 2—W recom- 
mend to Congress the enactment of a 
statute prohibiting the use of the mails 
and of other vehicles of interstate and 
foreign transportation for the placing of 
insurance in any state by iny insur 
ance company not licensed to do busi- 
ness thereir and we charge the execu- 
tive committee of this convention with 
the duty to urge this action upon 
Congress 

We suggest the possibility of adding 
such provisions to the pending Denison 
bill 

Report of the Committee 

The laws committee reported as fol- 
lows: 

‘The committee on laws and legisla- 
tion, to which was committed a resolu 
tion relative to the writing of insurance 
by companies in states in which they are 
not lawfully admitted to transact busi- 
ness, reports recommending that it be 


authorized to consider further and report 
on said resolution and that it be author- 
ized to present before Congress the mat- 


THAT IS TRAVIS’ 


Kansas Official Would Require Insur- 


ance Companies to Pay Only 


Actual Department Expense 


TOPEKA, KAN., Dec. 12.—The ab- 
olition of all the fees and taxes now 
collected from the insurance companies 
and indirectly from the insuring public 
is proposed by Frank L. Travis, who 
retires next month as superintendent ot 
insurance in Kansas. Of course Kan- 
sas is not likely to act unless the other 
states do so but the results of the cam- 
paign to remove the license tax in cit- 
1es of this state indicate that a general 
movement could easily be put under 
way and the proposition might be car- 
ried. ansas now collects nearly $1, 
000,000 a year in fees and taxes from 
insurance companies, This would make 
quite a saving to the people who buy 


| insurance. 


Should Pay Expense Only 
Phere is no good reason why the 
insurance companies and indirectly the 
insuring public should pay this special 








tax,” said Col, Travis. “The insurance 
companies shou!d pay the expense of 
operating the department but this 
would not be one-tenth of the amount 
of the fees and taxes collected. The 
license fees, annual statement and ad 
mission fees would almost pay the ex- 
penses of the department at the present 
time. These might be slightly in 
creased to pay the full amount. 

“The re insurance companies now 
add 7 percent to the premiums to pay 
the fees and taxes in Kansas alone 
This would be removed at once and in- 
surance rates would be reduced 7 per- 
cent It could be reduced even more 
because the home offices wou!d be able 


to abandon a part of their office force 
that handles the and tax busi- 


now tee 
ness mpany. 


for each con 
No 
“The life in 


' 
ble to pay 


Reason for Tax 


my would 
divide to 
stockholders by 
the 2 percent tax. 
Ww pay Kansas over 
each year With 
uld make a large 
vidends. 

pay 


anies 
" 


nas 


surance co 
larger 


o tire 


be | 
poli vhoiders or t 


bolishing 
npanics Nn 
taxes 
states wo 
ilabl for di 


insurance companies 


col 
000 in alone 
other this 
ava 
other 


mium tax and other fees. 


“Why should there be a special tax 
levied against the insuring public for 
| the benefit of the entire state? The 


state grain inspector and the oil inspe« 
1] lv sufficient fees to pay 
department and this 
ve applied to the insur 


tor < 

the 
, 

could very 


department 


an collect on 
expenses ot 


the 
well | 


ale 


Missouri State’s New House Organ 


Moslic Topics” is the Missouri State 
Life’s new house organ It is filled with 
topics of interest to the large home 
office organization The first issue ap- 
peared in, November and one a month 
is the program. Miss Erna Weingaert- 


ner has been installed as editor. Each 
department and department division has 
appointed an associate editor to assist 
Miss Weingaertner. It strictly an 
employes’ organ, the company’s officers 
not attempting to policy 

interfere any manner whatsoever. 
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TRUST ESTATES TOPIC 
BEFORE LIFE COUNSEL 
Address by James Lee Loomis of 
Connecticut Mutual Starts 
Lively Discussion 


RE-ELECT OLD OFFICERS 


Milwaukee Likely to Get Next Meeting 
—Many Interesting Addresses 
Given at Convention 


NEW YORK, Dec 


12.—-A discussion 


of insurance trust estates, initiated by 
James Lee Loomis, vice-president of 
the Connecticut Mutual, in an enthusi- 


astically received paper on that subject, 


was the topic arousing greatest interest 


at the annual meeting of the Associa- 
tion of Life Insurance Council here last 
week 

Mr. Loomis said that the trust set- 
tlement is constantly growing in popu- 


larity, the f!arg buyer of insurance 





JAMES LEE 
Vice-President Connecticut Matual 


LOOMIS 


the value of the 
buyer 
only 


trust 


i fully aware of 
fund idea and 
that life 
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the small 
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Hew Weuld Courts Regard Itt 
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nent } Vv creditors of the benef ciarv he 
effective, or would it merely ‘scare 
away” creditors and anyone cl with 

designs the > 
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NAXAGORAS, which, of course, 

is the name of a B. C. Greek 
who did something worth while 
—look him up—didn’t make 
his philosophy pay and decided to 
starve himself to death. He kept at 
it for about a week and then changed 
his mind. What bothered his old 
gray head was that the self-torture 
affected his brain and he couldn’t 
think correctly. It was all right for 
his flesh to waste away, or for his 
blood to dry up and his bones get 
brittle, but when it came to his 
mentality being disturbed that was 
too much. 





Turning to a friend he said ‘‘those 
who have occasion for a lamp supply 
it with oil,’’ and he began again to 
take nourishment. Later on when 
he had a spare "moment to cogitate 
about his escapade he remarked ‘‘My 
offense was not my own alone; it 
seemed I had made it an offense for 
all my loved ones and friends.”’ 
Plutarch don’t finish the incident 
but the inference is that Anaxagoras 
reasoned that he should leave his 
family and friends a greater heritage 
than starvation. Many men live in 
opulence today and leave in penury 
tomorrow. Life insurance provides 
its usual offering. 


The Prudential 


Insurance Company of America 
Incorporated under the laws of the State of New Jersey 
EDWARD D. DUFFIELD. President 


Home Office, Newark, New Jersey 

















MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


INCORPORATED IN 1851 SPRINGFIELD, MASSACHUSETTS 


A company which throughout the seventy years 
of its history has ever enjoyed—because of its 
square dealing toward all and its long record of 
low net cost—the good will of its policyholders, 
the confidence and esteem of the insuring public, 
and the loyalty of its representatives. 


JOSEPH C. BEHAN, Superintendent of Agencies 











| least, the earning power of the insured. 


U NDE RW RITE Ro 


surance Per that they are a 
point in getting people away from the 
idea of carrying only nomina! amounts 
of insurance, and instead buying insur- 
ance to replace in a small degree, at 


J. H. 


McIntosh, general counsel of | 
the New 


York Life and a strong pro- | 
ponent of the trust settlement plan, | 
viewed all the fears expressed with the | 
calm assurance of a champion of a plan | 
which has been proven by experience. 
He said that the New York Life has 
been selling insurance on this p!an for 
nearly 50 years and has never had a 
case in court. He said he could not 
see any reason for worrying about what 
the court would say because the mat- 
ter never comes into court. 

George H. Wilson of the Fidelity Mu- 
tual said that so-called trust estates are 
analogous to the continuous installment 
policy and are not trusts. He said he 
thought the life insurance companies 
should be very careful before they 
allowed it to become customary to call 
such contracts trusts. He said he 
thought everything should be taken care 
of in the policy contract and that a 
trust agreement should not be drawn 
up. He asked the question, “Will they 
be recognized by the courts as trusts? 
What are the rights of beneficiaries in 
an action at law over the proceeds?” 

Would Require New Legislation 


C. A. Atkinson of the Federal Life 
said that to make the trust estate plan 
as outlined effective would require legis- 
lation in practically every state in the 
union. He said he did not believe it 
was worth while as far as the western 


companies were concerned. He said 
that the installment policy has proven 
sufficient in most cases and in fact a 


request for such agreements were iso- 
lated and unimportant. 

The need of such legislation was 
brought out by Mr. Loomis in his paper. 
He said that trust provision must be 
made valid in as many sovereignties as 
possible. Under the present plan it is 
valid in Connecticut, New York and 
lowa, and by the companies in these 
states making payments under the trust 
payable at their home offices it is 
thought that any difficulty on that score 
might be overcome. There is possibility 
of trouble in the fact that the contract is 
made in the state of the assured and 
there might be some attempt to inter- 
pret the agreement under the laws of 
the state in which the insured resides. 

Plan for Arbitration Tribunal 


of the Arbitration 
America was a speaker at 
the Monday afternoon session. He told 
of the plan for a tribunal of justice, in 
which decisions were to be rendered by 
arbitration. The crowded docket of 
the supreme court of New York state 
Was given as evidence of the need of 
such a method of making settlements. 
Many of the lawyers present did not 
feel that any plan which departs from 
the present system in any degree is 
safe, 

[he address of G. J. Eckert of the 
Peoples Life of Illinois on jury trials 
in life insurance cases was an indictment 


Judge Grossman 


Society of 


of the jury system in civil cases. Mr. 
Eckert advocates openly the abolish- 
ment of the jury system in most civil 


cases. He said that with life insurance 
companies the picking of the jury is a 
very important thing. There is a preju- 
dice against insurance corporations and 
it is very hard for any life insurance 
company to win a case against an in- 
dividua!, before a jury. He said the 
jury system in civil cases is outworn 
and that the need of it is gone. It is 
only accepted because of the fact that 
it is a tendency of lawyers to stick to 
precedent. Chancery cases are often 
settled before a court of judges and no 
one claims there is any unfairness. Civil 
cases might just as well be handled in 


big : 





the same way. 
“Preventative Law” Urged 
T. M. Neurendorffer, counsel for the 
Guardian Life, spoke on preventative 
law in life insurance, comparing his 
proposition to the plan of reducing the 
mortality rate by preventative medicine. 
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He said that by the right kind of legis- 
lation a good deal of the trouble re- 
sulting on the legal side of life insur- 
ance could be eliminated, He calls this 
“looking ahead for the policyholder” and 
said that it was just as much the duty 
of the life companies as the new devel- 
opment of preventative medicine. His 
pro posed effort would be directed 
a at the protection of the policy 
title. He said that there are two kinds 
of policy titles which cause trouble, 
those which are legally correct and 
economically defective, and those which 
are legally defective. In the first class 
come all policies which are made in 
favor of an estate. To overcome the 
trouble caused by this habit he said the 
counsel should do their best to see that 
a campaign of education is carried on 
to cause policyholders to name a bene- 
ficiary whenever possible, and second, 
to see that the executor’s method of 
settling an estate should be shortened. 

The legally defective title is particu- 
larly important in the case of business 
insurance. He again advocated acam- 
paign of education asking policyholders 
to be careful in stating the beneficiary. 
Corporations are shortlived, he said, 
averaging seven years, and the benefi- 
ciary should be so named or so changed 
to eliminate all doubt in case of death 
of the insured. His second suggestion 
was to improve the application blank 
so as to get the facts—either on the 
blank or by supp!ementary statements— 
making clear just exactly what is the 
intent of the buyer of insurance for 
the disposition of the proceeds of the 
policy at his death. 


Old Officers Reelected 


W. W. Deacon of the Penn Mutual 
Life read an interesting paper on the 
cancellation of policies for the non-pay- 
mene of policy loan. He read a num- 
ber of interesting cases bearing on this 


subject. Other interesting papers were 
read as follows: L. L. Bomberger, 
general counsel Northern States Lite, 


on second real estate titles; Harry W. 
Reynolds, on certain aspects of the re- 
venue act of 1921; R. Bb. Alberson, 
ciate council of the Bankers Life of 
Wes Moines, on the total and perma- 
nent disability clause. 

The entire present official staff of the 
association was re-elected: President, J. 
L. Wakefield; vice-president, 

Alten; secretary-treasurer, W. J. Tully. 
The executive committee will consist 
of Alfred Hurrell, George Lines, Joseph 
S. Conwell, R. C. Neurendorffer, George 
T. Young. New members elected to 


asso- 


the association were: Edward Martin, 
Guarantee Fund Life of Omaha, and 
Harry H. Button, New York Life, 


George Lines, general counsel for the 
Northwestern Mutual Life, extended a 
hearty invitation for the association to 
hold its next meeting, to be held in 
May or June in Milwaukee. He ex- 
pressed the hope that no other city 
would claim a prior right and as no 
other invitation was extended it is pre- 
sumed that Milwaukee will be the next 
place of meeting. 


Langmuir at Rockford 


Charles H. Lang 
intendent of 
Life, conducted 


rinuir, assistant super- 
agencies of the New York 
a series of meetings at 


Rockford, lil, Friday, on insurance 
selling. \ oup ot Rockford agents 
and 25 from nearby communities at- 
tended. The session lasted all day 
with a banquet in the evening. E. A. 
Oltman, 'ocal agency director, was 1 
charge of the program. 

Mr. Langmuir was in Chicago last 
weck, having completed a tour of th 


and midd!e western agencies ot 
the company. Mr. Langmuir held small 
schools of the company in the smaller 
teaching selling methods and 
the New York Life policies 


Illinois 


agencies, 
outlining 
and plans. 


Phelps Goes with Volunteer 


S. L. Phelps, assistant 
the Lincoln National Life 
in a half, has resigned to become 
of the Volunteer State Life 


secretary 0! 
for two yea! 
secre 


tary 
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Resolutions Adopted 
By Life Presidents 


ESOLVED, that participation in 
R the proceedings of this sixteenth 
annual convention of the associa- 
tion by officials of the federal and state 
overnments, by officers and other rep- 
resentatives of the American Life Con- 
vention and its constituent members, 
nd of non-member companies and 
agency organizations is noted with sin- 
cere appreciation. That to their friendly 
ind helpful cooperation is largely due 
vhat measure of success may be attri- 
buted to these meetings. 
* * ¥ 

Resolved, that heartiest commenda- 
tion and sincerest thanks are extended 
individually to each speaker on the pro- 
gram. For matured thought, facility of 
expression and technical value, their in- 
spiring and highly informative papers 
and addresses have not been surpassed 
at any previous convention of this asso- 
ciation. In partial reciprocation of the 
obligation incurred by the association 
to the several speakers the manager is 
hereby directed to cause their several 
addresses and papers to be printed at 
length in the proceedings of this con- 
vention, and copies thereof to be placed 
it their disposal. 

* * * 

Resolved, that to the greetings of the 
National Association of Life Underwrit- 
ers, as extended to us by their president, 
we extend our hearty thanks and wish 
them continued success and usefulness. 

¢ * 


Resolved, that in our judgment the 
ersistently augmenting mortality due 
motor vehicle accidents upon our 
highways emphasizes the necessity of 


systematic and determined measures for | 


the extirpation of the prevalent epi- 
demic waste of human life through hab- 
its of personal carelessness. We urge the 
mposition of more searching qualifica- 
tion tests for drivers; the exercise of 
consistent vigilance and caution com- 
mensurate with the perils of the !ocality, 
by pedestrians; and the vigorous en- 
forcement against ageee strians as well 
< drivers of salut 
in adopting the a cy of inculcating by 
precept in the minds of our vouth the 


< cardi Ina il princy les of safety as part of 
heir primary education. 
i or 


Resolved, that whereas lapsation, nec- 
ssarily invo!ving pecuniary loss to both 
policyholder and company, and, through 
discouragement from loss of protection, 
shaking the foundation of the insured, 
onstitutes the most costly and demor- 


ilizing form of insurance wast The | 
hest interests of policyholders demand | 


that unceasing effort be made and all 
practicable means be taken to prevent 
the lapse and sur1 render f policies and 


» restore lapsed policies to full force | 


nd effect. Intensive study of ways 


nd means to this end should be the | 


care of every life insurance executive. 
* * 


Resolved, that in our r Judgment, wast 


s the forerunner of failure; ignorance, | 
nattention and negl Rng its attendants, | 
ind disaster, its end. It is the protest | 
of ignorance against experience, of idle- | 


ness against effort. It is the product of 
mental and physical sloth, attacking and 


rrupting every human activity and | 
undertaking. Its virus of indiscipline | 


paralyzes government, saps business and 
ruins individuals The fundamental 


remedy is education; and even teachers | 


must be alert against its insidious at- 
tack. Life insurance teaches thrift, 
combats waste Life insurance must 
continue an exemplar of the principles 
t proclaims, an unremitting enemy of 
the evil it opposes. 

EK. A. Marthens, Milwaukee, general 
izent for the Great Northern Life, was 
elected president of the Wisconsin Lakes 
ind Parks Association This organiza- 
tion, which is but a year old, has been 
successful in reserving a portion of 
land in northern Wisconsin to be util- 
zed as a state park, 


ary safety regulations; | 
and we especially comn end the schools | 
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THE PAN-AMERICAN WANTS to establish 
General Agencies in Six of the largest 
Cities in the Middle Western States, where 
they are not now represented. 


The men who will be selected for these 
positions must be trained men of good repu- 
tations, with records for personal produc- 
tion. They must know how to organize 
and manage an Agency force. The men 
who meet these requirements will be given 
General Agency Contracts, liberal in their 
terms, and moral and financial assistance 
from the Company. 


PAN-AMERICAN SERVICE INCLUDES: 


Pan-American Standard Accident Policies 
Pan-American Accident and Health Policies 
Pan-American Non-Cancellable Accident Policies 
Pan-American Non-Cancellable Income Policies 


Pan-American Sub-Standard Policies, for Under 
Average Lives 


Pan-American Low Cost Life Insurance Policies. 


Address: 


E. G. SIMMONS, Vice-President and General Manager 


PAN-AMERICAN 


Life Insurance Company 


NEW ORLEANS 
U.S. A. 
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Founded 1865 


THE PROVIDENT LIFE AND TRUST 
COMPANY OF PHILADELPHIA 


Penna. 





Provident Endowments protect against the Economic 
Loss caused by the Termination of an insured’s Produc- 
ing Power through Death or Old Age. The new Dis- 
ability Clause adds protection when the Producing 
Power is terminated prematurely through Total and 
Permanent Disability. 


Endowments in the Provident mature on the average 
approximately at 65. Between 25 and 65 the expectation 
is that one person will be totally and permanently dis- 
abled for every six persons who will die. 


When the Disability is Total, 90 days’ continuance 
establishes presumption of permanence. Without af- 
fecting other policy benefits, premiums are Waived anda 
Disability Income commences which (the Disability re- 
maining permanent) continues for life and does not cease 
when the Endowment Matures. 


Fourth and Chestnut Streets 
Philadelphia, Pa. 








AMERICAN LIFE 
REINSURANCE 


OFFICES 


DALLAS, 411-415 Magnolia Building 
CHICAGO, 29 S. La Salle St. 











Prompt Service From Both Offices 
Maximum Security to Treaty Holders 








BERT H. ZAHNER 


A. C. BIGGER FRED D. STRUDELL 
Chicago Manager 


President Secretary 
MORTON BIGGER 
Assistant Secretary 











Splendid Business Openings 
for three live insurance men, big enough to qualify for 


Ground Floor General Agencies 
for one of the best companies. 


Northwestern National Life Insurance Co. 
HARRY WOOD BLOUNT, State Agent for Illinois 
740 Continental & Commercial Bank Bldg. Chicago, Ill. 














TREND OF INVESTMENTS 
TRACED BY McCLENCH 


Tells of Part Played in National 
Development by Life 
Companies 


PRESENT TENDENCY SEEN 


Figures, Covering Years Since Civil 
War and Including This Year, 
Indicate Distribution of Funds 





The important part played in national 
development by life insurance invest- 
ments was analyzed by William W. Mc- 
Clench, president of the Massachusetts 
Mutual Life, in his address before the 
meeting of the Association of Life In- 
surance Presidents in New York last 
week, Mr. McC'tench traced the devel- 
opment of life insurance investments 
through the years since the Civil War, 
showing the various tendencies towards 
certain classes of investments. He 
quoted many figures for the past years, 
including 1921, and then told of the ten- 
dencies evidenced during the first 10 
months of this year. He said that farm 
mortgages and government and munici- 
pal bonds are showing healthy increases 
and also that there is a sign of return to 
rails as investments. Mr. McClench 
said in part: 

Advances Since 1860 


Before presenting any special statistics 
relating to life insurance investments, 
however, let me call your attention to 
a few facts relative to our national de- 
velopment which may furnish a back- 
ground for the particular statistics re- 
lative to the business in which we are 
all interested. 

In 1860 the population of the United 
States was 31,443,321—less than one- 
third the figures given by the 1920 fed- 
eral census, which were 105,710,620. In 
1860 the national wealth was estimated 
at $16,159,616,000, as compared with the 
figures for 1921 of $300,000,000,000. 

In 1860 the railroad mileage of the 
country was 30,626 as against more than 
253,000 in 1920. In 1860 the life insur- 
ance in force in the United States 
amounted to $180,000,000, represented by 
about 60,000 policies. At the close of 
1921 the amount in force, including both 
ordinary life and industrial, was approxi- 
mately $45,838,300,000, represented by 


70,490,757 policies. 
Post-War Investments 


Returning now to the subject of life 
insurance investments and taking again 
the year 1860 as a convenient date, the 
statistics show that in that year real 
estate mortgages constituted more than 
59 percent of the total invested assets 
of the companies then operating in the 
United States as compared with 2.7 per- 
cent invested in real estate and 9.1 per- 
cent in bonds and stocks. During the 
Civil War period it was natural that 
U. S. government bonds should attract 
life insurance funds and the statistics 
show that while real estate mortgage 
loans increased in amount during that 
period, their proportion to total assets 
decreased to 32,16 percent for New York 
companies and to 18.89 percent for com- 
panies of other states doing business 
in New York at the close of the year 
1865. During the same period the ag- 
gregate of U. S. government bonds held 
by all companies doing business in New 
York increased from 3.1 percent to 25.08 
percent. After the Civil War closed real 
estate mortgages came again into favor, 
and during several years attracted life 
insurance funds to such an extent that 
at the close of 1873 they comprised 
more than 50 percent of the total assets. 


Period of 1S71-1SS1 


While the New York companies re- 
duced their holdings of U. S. govern- 
ment securities from 10.19 percent in 
1871 to 5.22 percent in 1881, they in- 
creased their holdings of other stocks 





and bonds in the same period from 4.68 
percent to 22.16 percent. And the com- 
panies of other states increased their 
holdings in other stocks and bonds from 
13.11 percent to 24.45 percent. 

The table also shows that New York 
companies, between the two years named, 
1871 and 1881, reduced their mortgage 
loans from 53.13 percent to 40.57 percent, 
and that companies of other states dur- 
ing the same period reduced their mort- 
gage loans from 36.09 percent to 33.62 
percent 

This change from mortgage loans to 
bonds and stocks is shown clearly by 
one other comparison of figures cover- 
ing a longer period. From 1870 to 1905 
the companies decreased their mortgage 
loans from 44.4 percent to 26.73 percent, 
and during the same period increased 
their holdings in stocks and bonds from 


19 percent to 51.22 percent. 


Growth of Rail Investments 


Two i principal reasons for these 
changes may be found: one, the unhappy 
experience of the companies with mort- 
gages during the financial disturbances 
in the country in the early seventies: 
and, two, the remarkable growth and 
development of the railroads in the 
period from 1870 to 1905. 

It is well known that the rapid de- 
velopment of the railroads of the coun- 
try during the period following the Civil 
War was due in large part to the as- 
sistance the roads received from the life 
insurance funds invested in their se- 
curities. Without that assistance the 
building of railroads, the development 
of farming sections, and the growth of 
towns and cities would have proceeded 
at a much less rapid rate. 

More than 75 percent of the total 
railroad mileage of the country was 
built during the period from 1870 to 1910, 
and more than 75 percent of the total 
railway capital was invested during the 
same period. 

The following table includes all Ameri- 
can companies tabulated by our associa- 
tion: 

1911 1921 
Percent of Percent of 
Total Assets Total Assets 


Real estate ....... 3.92 1.99 
Mortgage loans ... 31.65 34.33 
Collateral loans .. 32 34 
Policy loans ...... 13.03 13 
R. R. Stocks and 

PL stitekecks 35.64 23.76 
Govt., State and 

Municipal Bonds. 6.12 18.88 
Other Stocks and 

Dn s6séeeebeu% 5.25 3.01 
Re. cénn0eeseeses 1.54 1.25 
All other’ § invest- 

DEED xecsewsocs 2.55 3.44 


The outstanding feature in this table 
is the great increase in the amount of 
the investments in government, state 
and municipal obligations. At the close 
of 1911 that amount was $237,706, 529, 
while at the close of 1921 it had risen to 
$1,405,977,688, an increase of $1,168,271,- 
139 or over 491 percent 

During the same period mortgage 
loans increased from $1,228,359,347 to 
$2,556,719,426 over 108 percent; and rail- 
road securities, both stocks and bonds 
increased from $1,383.537,213 to $1,769,- 
846,344, an increase of only 27.92 percent 
Policy loans during the same decade ross 
from $505,609,506 to $968,530,150 or over 
91 percent. The total amount of life in- 
surance investments increased during 
the ten-year period from $3,881,259,868 
to $7,447,402,086 or 91.88 percent. This 
as will be noted, is practically the same 
rate of increase as that of policy loans 
while the rate of increase in mortgage 
loans and in governmental securities 
was more than three times as great as 
the rate of increase in railroad securities 

I would like now to call your atten 
tion to some changes in the investments 
of the companies made during 1921. 

The outstanding feature is the great 
increase in mortgage loans during the 
year. Over $350,000,000 was so invested 
in 1921 in excess of the amount for 1920 
constituting 56.95 percent of the total 
increase for the year. The reasons for 
this large increase are not difficult to 
find. During the period of the war, and 
in the years immediately succeeding, the 
building operations of the country were 
below normal. In 1921 there was unusual! 
activity in building and the demands for 
money for such operations together with 
the requirements for the increasing agri- 
cultural development of the country of- 
fered an attractive field for investment 
of life insurance funds, with the results 
showing in the table. 

The effect of these influences is clearly 
seen, too, in the changes that took place 
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in the division of the companies’ loans 








between farm and other properties. At | 


the close of 1917 the farm loans of these 
companies amounted to $730,000,000. Dur- 
ing 1918 and 1919, when building opera- 
tions were reduced to a minimum and 
the companies were putting much of 
their available funds into Liberty loans, 
they nevertheless increased their farm 
loans by $128,500,000. They added $127,- 
560,000 in 1920 and $220,000,000 more in 
1921, bringing the total of farm mort- 
gages up to $1,306,000,000 at the close of 
last year. 3etween 1917 and 1920 the 
companies’ loans on city property in- 
creased $141,805,498 to $1,120,696,000. 
The addition of $129,500,000 to that 
amount in 1921 brought the total up to 
$1,250,000,000. 


Notes and Leans Increase 


The new largest increase for the year 
was in premium notes and loans to 
policyholders. These aggregated $148.,- 
458,244, or 24.15 percent of the total. 
This increase brought the amount loaned 
to policyholders up to $968,000,000 or 
15.22 percent of the reserves, compared 
with 13.94 percent at the close of 1920 
and 17.86 percent, the high mark set in 
1915. The jump of 1.28 percent in the 
ratio of policy loans and notes to re- 
serve last year is the largest in any year 
since the increase of 1.46 percent in 1908, 
which had followed the still larger in- 
crease of 2.39 percent in 1907. 

Investments in stocks and bonds in- 
creased by $91,828,540, or 14.94 percent, 
notwithstanding a decrease of $23,672,635 
or 3.85 percent in the amount invested 
in railroad securities. The gain in the 
stocks and bonds was the result of the 
increased investments in government, 
state and municipal securities. 

It may be of interest to note, in pass- 
ing, that farm mortgagees and policy- 
holders together received nearly $369,- 
000,000 or more than 60 percent of the 
total, that mortgagees of all classes and 
policyholders received nearly $500,000,000 
or 81 percent of the total and that the 
total amount invested in mortgages, 
government securities, and in premium 
and policy loans was $592,000,000, or 96 
percent of the year’s increase in invest- 
ments over those of 1920. 


This Year's Trend 


From information received from our 
central office concerning investments 
during the first ten months of 1922, we 
find that the demand for farm and build- 
ing loans still continues strong but at 
a slackening rate, there having been an 
increase of $218,848,000 in the 10 months 
to Nov. 1, as compared with the year's 
increase of $350,000,000 in 1921 Of this 
$218,.800,000, $112,300,000 was on farms and 
$106,500,000 was on city property. On 
the other hand, there appears to be a 
distinct revival of interest in railroad 
obligations. The returns received for 
that period of the present year show an 
increase over the amount invested in 
that class of securities at the close of 
1921, of $95,146,224, as compared with a 
decrease during 1921 of $23,672,655 

That the railroads of the country 
should receive intelligent support can- 
ot be doubted No industry or enter- 
prise in America is more essential to eur 
national vrosperity The policy of gov- 
ernmental regulation of the railroads is 
probably a permanent condition of their 
operation. If the transportation needs 
of the country are to be met the rail- 
roads must receive sufficient income to 
make their securities attractive 

As one reflects upon the great sums in- 
volved, and reflects also upon the fact 
that in addition to the millions of dollars 
invested, there are paid every vear to 
policyholders and their beneficiaries 
many millions in addition, one appre- 

ates more clearly the ereat service 
being rendered by life insurance in our 
national economic structure, and realizes 
more keenly the significance and the 
real worth of the solid, constructive and 
beneficent contributions the life com- 
panies of our country are making an- 
nually towards the improveme 

Vilization for America and the world 


——— 


West Coast Life Convention 
Vice-President Charles W. Helser of 
the West Coast Life of San Francisco 
nnounced to his agency organization 
this week that the 1923 convention of 
the Century Club would be held at 


lake Tahoe. Mr. Helser also an- 


nounced that business for the company | 














for November showed an increase of | 


over 67 percent as compared with No- 


vember, 1921. 





Our Chain of Service 


‘“*A chain is no stronger than its weakest link” 


The service chain which The Lincoln National Life 
Insurance Company has been forging through the 
years is strong in every link. 


Policyholder 


The policyholder is entitled to a clear understanding 
of his policy and to the keeping of every promise 
made in its clauses. Lincoln Life agents are trained 
to sell their business “right”? and to aid the Home 
Office to give service plus on every policy. 








rieldman 


The fieldman personifies the Company spirit in his 
territory. He keeps the contact between the poli- 
cyholder and Home Office. Lincoln Life fieldmen 
are eager to represent the highest ideals of their 
Company because they know that they are backed 
in all their efforts by the most Ernest Home Office 
cooperation. 


ffice 


The Home Office governs by its service attitude the 
strength of the other two links. The Lincoln Life 
Home Office departments are headed by men who 
are schooled in field service and who direct the en- 
ergies of their loyal co-workers in the dispatching of 
every helpful function. 





The strength of the Lincoln Life service chain is 
best understood by those who 








The 
Lincoln National Life 


Insurance Company 


“Its Name Indicates Its Character”’ 


kal Lincoln Life Building Fort Wayne, Ind. 
Now More Than $225,000,000 in Force 
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WHILE ma 
with Senator 


stand on some public 
are with him in his position that there 
must be a decrease in public expendi- 
or at least there must not be fur- 


tures, 
ther additions to the 
country. Mar 


to what leng 


ies have gone in piling up public debts. 


For instance, 


now of, some 


all this a large majority of the members 


The Tax Overload 


ny people may disagree many instances, are drying up. Busi- 
BorAn of Idaho on his ness, commerce and industry is greatly 
questions, they hampered by the tremendous tax weight. 


ly 


we 


299 
$22, 


of us are 
ths the various taxing 


We are putting a handicap on thrift and 
frugality. Agriculture is bearing a tre- 
mendous burden as well as other lines 
of activity. 

The INSURANCE FEDERATION is doing a 
splendid work. Could it not go a step 
further and contribute not only to in- 
surance but the public welfare by mak- 
ing a study of taxation and revealing to 
the public the load we are carrying now 


tax burden of the 
aware as 


bod- 


not 


national debt 
In spite ot 


have a 
100,000,000. 


of Congress were periectly willing to and showing the tendency to increase 
saddle on the country a vastly increased it? Would it not be well to have a show- 
debt in the way of a soldiers’ bonus. down of all candidates that are present- 

Study the tax rate of any state or mu- ing themselves before the people on the 
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has subject of taxation? Insurance compa- 


percent to 300 percent nies and insurance people are tremen- 
ars. The railroads are dously interested in this tax question. 
50 percent of their net In many cases it is creating despair and 


the It 


INSURANCE FEDERA- 


roads are hopelessness among people. 


Most of the 








») per mile in the way seems to us that the 
The taxes on the tion could assume the obligation to en- 
yuubled the last five lighten the insurance voters as to the 
on insurance compa- conditions of the day and ascertain just 
d up remarkably. what position candidates for legislative 
i 1 Of tax- positions and administrative offices are 
te it all the taxing taking on the tax subject. 
Iving us in greater In some states there are being pre- | 
s come out very pared corporation income tax bills. This 


ase In means that insurance 


t says that normal taxed more and more. With states 
ss not in- cumbered with heavy debts the public 
stry and trade is thorities are casting about for sources 
} to do with ! taxation. It is the time for everyone 
revenue real- to be vigilant, especially those in insur- 
last year or so, t ‘ es. It is he time to talk public 


Not a Dead Argument 


ll not. While the be. idemics were striking 
t r g gr 1 ar in the hea of pecple life insur- 
nent ¢ ! sold more ‘ane It would sell | 
ffered dur- more easily now if the general popula- 
t t rs tion knew what the men in home offices 
tubercul know, if people realized that the epi- 
‘ demics may not recur with the forces 
eferre d not i exhibited in 1917, 1918 and 1919, but 
i impaired pern that all the effects of those epidemics | 
rT t ot be apparent for years to come 
ré t ecting It may not be nice to scare people 
pparently good re- with the real facts, but it also may not 
I nderwriter « e fulfilling a duty to society to let men 
, es of deaths go uninsured or underinsured if those 
e cor ed that the tacts would help induce them to live up 
es of the disease will to their obligations to their families. 
Fe era! * ¢ rtal ty 'eoor . — 
Ir is getting “perilously near the time 
ao ye Ree when you can’t make peace with the | 
, doctor. 
nsurance s taking 
putting off the day Tuixcs seldom get so bad that they 
n he or she who did couldn't be worse 


companies will be | 


in- | 


this week saw the beginning of a greater 
and more interesting contest in the 
form of a “rodeo. The office has been 
divided into three groups, “broncho bus- 
ters,” “cowpunchers” and “longhorns,” 
the latter being under the direction of 
one of the tenderfeet in the office. The 
object of it all is to honor the thirtieth 
anniversary oi Mr. Campbe!l and re- 
turn in some measure a token of appre- 
ciation for the work accomplished by 
Mr. Campbell. The “rodeo,” directed 
by the three group leaders, will close 
with a round-up on Feb. 3, and the vol- 
turned in during the 


ume of business 
eight weeks will make a record year 
opening. 


“Brand ‘em for Brandon” is the slo- 
gan adopted by the field forces of the 
Columbus Mutual Life for December, 
in honor of President C. W. Brandon, 
pres sident of the company, whose birth- 
day falls on Dec. 11. This month 
being devoted to special production as 
a tribute to the energetic president of 
this company, a goal of $3,000,000 hav- 
ing been set up. Mr. Brandon 64 
years of age, but has lost none of his 
vigor and enthusiasm which put his 
company on the map. 


is 


Friday A. W. 
Mutual Life 
Ia., took a 


Thirty-five years ago 
Brown, manager for the 
oi New York at Davenport, 
job as clerk in the Mutual Life office 
at Minneapolis. Since that day—De- 
cember 15, 1887—he has been connected 
with the same company and now directs 


the activities of 10 district managers 
and over 100 agents in 43 counties of 
lowa and II!inois. He was made man- 


Agents 
now 
in 


ager at Davenport 12 years ago. 
of the company in those states are 
conducting a Brown Month drive 
honor of their manage 





Minnesota Mutual are 
making a strong drive for business dur- 
line December which has been desig- 
inated by the company as “Randall 
Month” in honor of E. W. Randall, 
| president of the company. \ goal of 
| $4,000,000 in applications for the month 
¢ President Randall will 
| enter year chief officer of 
Minnesota Mutua! on the first of 
| Under his guidance the com- 
| I ste adily and solidly. As 
} part getting Cc ampaign 
lof the month a special. booklet of appli- 
\' cations has been prepared. It contains 
| 
| 


\gents of the 


| 34 
| 
iy 


nas been 


his 


St 
15th as 

t} e 
| the year. 


has grown 
of the business 


pany 


utlir the various forms of cover- 
re issued by the company, and a 
f Mr. Randall is on 


ri Ss of 
s shade dp Jhotogr: iph o 
every application. 
Harvey White, general agent at Louis- 
ville of the Phoe nix Mutual Life, was 
married last week in Washington, D.C. 


to Mrs. Ida Lee Bourne Neighbors of 
| Lancaster, Ky., known as a Bluegrass 
| beauty. 

Mr. White served with the 514th en- 


| gineers during the war, going to France 
in April, 1918. He had been elected city 
treasurer the previous November and 
resigned to enter the service. He later 
served chairman of the board 
public and is now city auditor of 
Louisville, addition to his insurance 
connection, 

Mr. White left Louisville ostensibly 
to look after some American Legion 
business in Washington, where he was 
ioined by Mrs. Neighbors. 


as 
works, 
in 





| J. O. Hoover, assistant superintendent 
of agencies, life, accident and group 
departments of the Travelers, was 


| marrie d recently. His bride was Miss 
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of | 








new regular life business, four group 
cases, one wholesale life case, and $15,- 
000 in new accident premiums. 


George K. Johnson, former president 
of the Penn Mutual Life, received nu- 
merous congratulations from his friends 
and former associates on his birthday 
last Monday. 


S. W. Croy, formerly well known in 
the life insurance field in Chicago, 
now putting out the DuCroy Automatic 
Shu Polishing Company device which 
is a nickel in a slot machine, giving a 
shoe shine in three minutes. 
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Vice-President W. H. 
Savage, the Great Republic Life field 
force produced in November, “Savage 
Month,” $1,607,500 of completed new 
insurance. This volume breaks all pre- 
vious records in the history of the com- 
pany and the momentum gained will 
doubtless be reflected in a big month 
for December also. The Great Republic 
expects to close the year with over 
$20,000,000 of insurance in force, and 
the results obtained in November prac- 
tically assure the reaching and passing 
of that mark by Dec. 31. The company 
plans an active and aggressive exten- 
sion of its agency organization in 1923, 
that should be effective in accomplish- 
ing its objective of a million a month of 
paid for new insurance during the year 


In honor of 


Reports from Johns Hopkins hos- 
pital, where Vice-President Allan Wa- 
ters of the Union Central Life has been 
interned for some few weeks, are that 
Mr. Waters is slowly recovering. Mr 
Waters one of the popular life in- 
surance officials and has a host of 
triends who are interested in his welfare 
and happiness. 


1s 


_— 


The Penn Mutual Life has departed 
irom its established custom of not hav- 
ing special months in order to stimulate 
business. It decided to have a month 


set apart in honor of President Wil- 
liam A, Law, The new president has 
left a fine impression on the whole 


Penn Mutual organization. The result 
of “Law Month” was one of the best 
in the Penn Mutual’s history. The 
gency department of the Penn Mutual 
is well organized under genera! super- 


vision of Vice-President W. H. Kings- 
ley with J. H. Jefferies and Ralph 
Hiumphreys as assistants to the vice 
president. 

In a recent edition of “Provident 
Notes.” the house organ of the Provi- 
dent Life & Trust, Agency Secretary 
\W. S. Ashbrook, who is editor of the 


company’s paper, paid a notable tribute 
to Henry C. Lippincott, who recently 
retired as manager of agencies of the 
Penn Mutual Life. This shows a fine 
spirit when a competing company will 
in its house organ to speak 


use space 
with favor of a retiring officer of a 
rival The relationship between the 
Provident Life & Trust and the Penn 


Mutual Life has been growing closer as 
the go by. Mr. Ashbrook and 
the entire Provident staff are admirers 
of the venerable Lippincott who has 
been a constructive force at the Penn 
Mutual home office. 


years 


“Jack” Jefferies, well known athlete 
Princeton University, who is cap- 

baseball team and basketball 
colle “ge, is a son of J. 


of 
tain of the 
team of the 
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to the vice-president 
the Penn Mutual Life. It is unusual 
a man to be captain of two major 
teams. Young Jefferies is a 
senior at Princeton, is a young man of 
ne promise and with 
his friends. 


letter S, assistant 


thietic 
; 
is very popular 


A booklet entitled “Your Home,” got- 
ten up by P. N. Thevenet, secretary of 
the Southland Life of Dallas, Tex., has 
been attracting much attention among 
life insurance men, In a brief fore- 
word it shows the possibility of pro- 
tecting the home and insuring the pay- 
ment of any indebtedness on it through 
life insurance. The greater part of the 
booklet is devoted to showing pictures 
of a number of mortgaged homes pro- 
tected by policies in the Southland, “the 
owners of which,” Mr. Thevenet says, 
“have had the wisdom to realize the 
full meaning of modern life insurance 
and its ability to meet every human 
need.” 

The illustrations are very attractive 
and are accompanied in each case by a 
letter from the owner of the home ex- 
pressing his appreciation of the value 
of life insurance. 


John C. Goode, of Goode & Anderson, 
general agents at Richmond, Va., for 
the State Mutual Life of Worcester, is 
strongly endowed with the “never-give- 
up” spirit. That was shown when he 
refused to lie up in bed for a month or 
more with a broken ankle which he 
suffered recently while performing 
stunts at a Masonic ceremonial. In 
‘ess than a week after the accident, he 
was back at his office. Although un- 
able to place the injured foot on the 
ground and walking on crutches is 
been putting in practically full time 
each day. In addition 


pects daily on the outside. 


Fred D. Strudell, secretary and 


actuary of the American Life Rein- 
surance of Dallas, Tex., is telling 
the whole world that he is happy. 


The reason for all the joy is the birth 
of Fred David Strudell, Jr. Mr. 
Strudell is regarded as 

best informed men in the 

















to regular office | 
work, he undertakes to see several pros- 


one of the | 
reinsurance | 


field: and is widely known among life | 


insurance men all over the country. 


Charles B. Anderson, in charge of the 
agency division of the Bankers’ Life of 
Lincoln, Neb., was reelected state sena- 
tor for the district composed of the city 


of Lincoln, by a very large majority. | 


been senator, 
new 


Mr. Anderson has twice 
and is the author of the 


revenue 


law under which the state operates, and | 


and 
tan- 


money 
upon 


levies a tax 
one-fourth 


which 
credits of 
gibles. 


upon 
that 


A general agent and two sons all big 
producers for the Philade!phia Life 
such is the unusual record of Col. 
George D., D. E. and C. Frank Ed- 
mondson. The colone!, who spent most 
of last week visiting Philadelphia, hails 
trom Danville, Pa. He and “Jim” 


Stringer of Philadelphia are rival claim- | 


ints of the company’s first agency con 
tract and there is a pleasant round of 
repartee whenever the two mect. Both 
have been with the company almost 
since the day it was organized. Colonel 
Edmondson is known as the dean of the 
Plico Agents’ Association. 


Central Life Building Plans 


The preliminary plans for the 
home office building of the Central Life 


new 


of Ottawa, Ul , to be erected in Chicago, 


been changed to allow tor a 15 
instead of the 12-story 


have 
story structure 
planned The first 
three stories will be given over to small 
hops, three additional floors will be de 
voted to the home offices of the Central 
Life and the remainder of the building ts 
to be used for ofhees It is planned to 
have a banauet ha'l and tile terrace on 
the roof This building is come up in 
the heart of the new business section 
long North Michigan avenue in Chi 
ago and it is expected that work will 
im the 


building originally 


ce under way spring 





What will it mean to you? 


9? 


1923 


Just another year in which you will go through the same motions of 1922, and 


the years before, or 


WILL IT BE YOUR YEAR? 


You should begin to build your own business under a REAL CONTRACT— 
with the National Life of the U. S. A. 
Our home office gives every cooperation to help you succeed 


In a recent month this Company passed on 91.5% of all business applied for the 
same day it was received in the home office. 


This Company has unexcelled facilities for taking care of your ‘‘border line’’ 


and ‘“‘Sub-Standard’”’ business. 


Attention at interviews easily secured through our Combination, Life, Total 
Disability, Accident and Sickness Insurance, all in ONE CONTRACT at ONE 


PREMIUM, something entirely new in the eyes of your prospect. 


Our full coverage 


policies will attract agents you could never otherwise reach. 


Guide Posts to National success are a comprehensive, sane, sufficient “training” 


method for your Agent. 


This Company has been in business more than a Half Century. 


This Company is not too large to be human in its dealings with the men in the 


field. 


The methods and policy of the National Life of the U. S. A. take all the “if” 
out of your calculations for the future. 


THERE IS NOTHING IN YOUR COMPANY 


RELATIONS WHICH 


WILL KEEP YOU FROM DOING THE BEST YOU HAVE IN YOU. IT 


WILL BE 100°, 


UP TO YOU. 


We have some territory open 


IN THAT TERRITORY WE ARE GOING 


TO PLACE SOME MEN IN THE WAY OF DOING WHAT THEY HAVE 
ALWAYS FELT THEY COULD DO IF “CONDITIONS” WERE RIGHT. 


We are ready, willing and able to do our part 


We would like to hear from a 


few men who are ready, willing and able to do theirs. 
ARE YOU ONE OF THEM? 


Address 


Robert D. Lay, Vice-Pres. and Secy., or 


Walter E. Webb, Superintendent of Agents. 


NATIONAL LIFE INSURANCE COMPANY 


OF THE UNITED STATES OF AMERICA 


A. M. Johnson, President 


Established 1868 


‘‘Chicago’s Oldest and Strongest Company” 


29 S. La Salle Street 
CHICAGO, ILLINOIS 


Nearly $150,000,000.00 of Insurance 
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January meeting is now being arranged 
and that President A, O. Eliason of the 
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Jan. 19, Life Insurance Day of Thrift | 
Week, 
~ +” 7 


Duluth, Minn.—-The annual meeting of 
the Duluth Association was held re- 
ently at which gathering C. H. Giddings | 
was elected president The other offi- 
cers elected were: First vice-president, 
George Wilson; second vice-president, E 
Hatch; secretary, Arthur C. Pearson. and | 
reasurer, Charles D. Oreckovsky. Short | 
talks on the production of business and 
selling methods were given by John 
Shambeau, E. Hatch and C. H Giddings. | 
Mr. Giddings succeeds T. B. Silliman as | 
president of the association. 


xk * x 


Chiecago.—Governor Len Small of Illi- 
nois is expected to speak before the 
December meeting of the Chicago asso- 
ciation, Thursday noon. Dec. 21. Presi- 
dent Darby A. Day has invited Governor 
Small to speak to the Chicago life un- 
derwriters and believes that the chief 
executive of Illinois will respond to the 
appeal. This is especially interesting as 
it follows immediately upon the recent 
meeting of the association at which Su- 
perintendent Houston of Illinois pre- 
sented to the Chicago men his proposal 
for an anti-twisting law, to be presented 
at the coming session of the legislature. 
It will be of great interest to the life 
underwriters to have the governor pre- 
sent his views on this matter and the 
matter of agency qualifications Gov- 
ernor Small vetoed the agency qualifica- 
tion bill passed at the last legislature. 
It is certain that another agency qualifi- 
cation bill will be presented at the com- 
ing legislature, backed by the insurance 
department, and the governor's present 
viewpoint will be of interest and value. 

President Day also announces that the 


National Assoeiation of Life Underwrit- 
ers will be present. The meeting will 
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ILLINOIS 





, me 
FRANKFORT , 
INDIANA | 

















be on Jan. 17 and will be a membership ve} 
meeting to open a great membership 
campaign on the part of the Chicago 
association. It will be an “every mem- thy 
ber bring a member” meeting, and will 
open the year's campaign for the na- 
tional convention, 
* ~ 

La Crosse, Wis.—At the monthly meet- 
ing of the La Crosse association Satur- 
day afternoon, plans for the coming 
year were discussed and arrangements Lo 
for a large booster meeting to be held 
some time in January were made At 7 
this meeting it is expected that A. O. 
Eliason of St. Paul, president of the Na- 1ents ever ease oO 
tional Association, will be present to 
deliver an address 

The following officers were elected 
for the coming year J. L. Brahmer, 
president, New York Life; M. Stenerson, e TOS ec A 
first vice-president, Central Life; H. H 
Long, second vice-president, Mutual Life; 

Ancor H. Anderson, secretary, Pruden- 
tial Life: A. F. Chapman, treasurer, Old 
Line Life; Executive committee H. M. -_ @ . S . 
Curtis, National Guardian Life; Thomas Everyone of your clients is justly entitled to every courtesy and 

M ¢ ‘ , ’ \ 

Keegan, New world William Meyers, | . ; < : 

{ _ Bquitable Life: J. W. Hogan. Bankers’ | service you can show him. Just because he is now a policyholder 
fe; S ». MecbDonal ravelers ’ . ¢ 3 : q 
ee in your company is not a reason why he should be forgotten. 

“* * | Keep in touch with him. Try to render him service in every 
Davenport, Ia.—At the meeting ol the | é , . ial 
“i ad tae ee, Cone way you can. In most cases a client will be in the market for 
aS ee ad eae eee ae more insurance a year or two after your first sale. Your original 
st Paul Cc, ¢ f el ‘ f 7 7 2 
New Y k and G W Hardine of the . . . ° ° e ™ 
Equitable of lowa were speakers impression together with your continual impression will govern 
Edson N Colemat district 1 nage! 
r the Connecticut Mutual Life at Dav- | ql whether or not he is going to come back to you. 
mort wi s rted i fs insurance 
~ t whe iS Ve old 1} now 
meeting that Wd seen’ th Many People’s Life Agents value this phase of their business and 
profession are sincerely extending to their clients, not only their own facil- 
' on ities and knowledge, but likewise the facilities of their company 
Plan Agency Round-Up : : : . 
Vice-President Edwin Starkey of tt in as broad and constructive a way as they can. 
lid-Continent Life ot Okla homa 
ty, Okla s rounding out plans tor 
‘ annual gency convention ot tl 
mpany to be he ld t the home office 
in. 6. He has already secured W. B PEOPI ES | IFE 
rruss Kat { tv veneral agent tor 
e Provident Life & Trust, who will ~“ Ys y y 
ve a Shakespearean insurance Teetur INSURANCE COMPANY 
d James Heron, of Orang: ; ; 
ho ‘will give a talk on salesmanshiy Frankfort, Indiana 
\t the annual meeting the prizes will be t 
tributed to the winners of the 60-day 
contest whicl now ot cover the 
hichest volumes completed and paid tor 
etween Nov. 1 and Dec, 31 |! - 
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Lite Salesmen now contemplating a change: Our Agy P. 
reserved for men of proved ability in life insurance jng. 











ALABAMA 
Lon W. Long, Mgr. 


803-4 Amer. Trust Bldg. - 
Birmingham, Ala. AT —. 


ARKANSAS WOU 5 ._ FO DON'T SAY ! wy 


E. A. Stanley, Mgr. 1 SOLD HIMHIS 





—— + 

















539 Donaghey Bldg. l NTERESTED . FIRST $1000 
TEN YEARS AGO 


Little Rock, Ark. 


FLORIDA (North & East) 
R. F. Valentine, Mgr. 
P. O. Box 274. 
Jacksonville, Fla. 


FLORIDA (Southwest) 
W. E. Hand, Mgr. 
105 Van Huss Bldg. 
Lakeland, Fla. 


GEORGIA 
P. R. Stovall, Mgr. 
Candler Bldg. 
Atlanta, Ga. 


ILLINOIS 
Wolfle-Steffelin Co., Mgrs. 
Adams Building 
Chicago, Il. 
Swarm & Brosseau, Mgrs. 
553 Standard Life Bldg. 














} HEAR THAT BILLINGS 
TOOK OUT ANOTHER 
$10,000 PoLicy— 


























TY) 








Decatur, III. 

IOWA . = 
A. L. Stein Company, Inc., Mgrs. | 
319 Warnock Bldg. “ orm 
W. C. Hirst, Mgr. ‘ = \ 

Box 233. 


Waterloo, Iowa. 


KANSAS (Central) 
Culp & Flick, Mgrs. 
306 Winne Bldg. 
Wichita, Kan. 


MICHIGAN 
H. H. Mair, Mer. 
1226 Majestic Bldg. 
Detroit, Mich. 


MINN. NO. & SO. DAK. 
H. J. C. Hirschmann, Mgr. 
219 Metropolitan Bank Bldg. 
Minneapolis, Minn. 


MISSISSIPPI 
W. D. Ratliff, Mgr. 
Jackson, Miss. | 


W. MO. E. KAN. 
E, J. Spencer, Mgr. - ~ 
Waldheim Bldg. THE CcocD SALESMAN KEEPS HIS POLICY HOLDER FULLY INSURED Vv 


Kansas City, Mo. 





























If interested, write to our Managh yc 


RESERVE LOAN LI 


INDIANADL! 
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Agy Plans for 1923 are ready. We have good territory 
cejng- Investigate our proposition; it’s worth while. 


= 


‘UM-M- WELL) 

| HAVE To RATE 

| HIM UP ABOuT 
lO YEARS 

Rate —_ 
~\  /* , 

Cy : 


— 











NO. CAR. & E. SO. CAR. 


S. B. Woody, Mgr. 
Greensboro, N. Car. 












OHIO 
John W. Northrup, Mgr 
512 Chamber of Commerce Bldg. 
Columbus, Ohio. 


OKLAHOMA 
Clifton Ratliff, Mgr. 
630 Security Bldg. 
Oklahoma City, Okla. 





PENNSYLVANIA 
T. M. Paisley, Mgr. 
No. 2 Cohn Block, 
Kane, Pa. 
S. C. Reichard, Mgr. 
37 Laning Bldg. 
Wilkes Barre, Pa. 












SOUTH CAROLINA (West) 
J. F. Ouzts, Jr., Mgr. 
205, 207, 210, 212 American 
Bank Bldg. 
Greenwood, §. Car. 


TENNESSEE 
Jas. A. Ballentine, Mgr. 
413 Brownlow Bldg. 
Knoxville, Tenn. 
E, F. Shofner, Mgr. 
Fayetteville, Tenn. 
R. A. Henry, Mer. 
827 Stahlman Bldg. 
Nashville, Tenn. 








TEXAS 
H. C. Cook, Mgr. 
Waxahachie, Texas. 
E. F. Phillips, Mgr. 
P. O. Box 527, 
Dallas, Texas. 
T. J. Murphy, Mer. 
403-4 Reynolds Bldg. 
Ft. Worth, Texas. 





VIRGINIA 
Southern Finance Co., Mgrs 
City Hall Bldg. 
Bristol, Va. 


WEST VIRGINIA 
C. J. Stewart, Mgr. 


WE INSURE SUBSTANDARD RISKS ° °* ceceeec 200 Charles Ave. 
Morgantown, W. Va. 























agn your district, or address today, 


JE INSURANCE CO. 


A)LIS, IND. 
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in Policy Age at Issue 
Year Year 20 25 30 35 40 50 
1917 6 12.10 12.49 12.95 13.53 14.29 16.70 
1216 7 13.09 13.48 14.04 14.52 15.28 17.71 
1915 8 14.14 14.50 14.97 15.56 16.33 18.76 
1914 9 15.20 15.56 16.03 16.62 17.40 19.83 
1913 10 16.29 16.66 17.13 17.73 18.51 20.95 
1912 11 17.42 17.80 18.28 18.87 19.66 22.11 
1911 12 18.60 18.97 19.46 20.06 20.86 23.32 
1910 13 19.81 20.19 20.68 21.29 22.10 24.58 
Prem $ 65.93 $ 68.82 69.5 $ 70.50 $ 72.00 § $ 78.53 
1909 14 * 23.42 23.64 4 24.33 24.89 26.87 
1908 15 ° os 24.95 25.26 25.66 26.23 28.27 
10 Year Endowment 
Prem, $101.57 $102.32 $103.22 $104.40 $106.03 § $112.15 
1922 1 $ 10.68 $ 11.11 $ 11.60 $ 12.21 . $ 15.37 
1921 2 12.03 12.47 12.97 13.58 16.76 
1920 3 13.44 13.88 14.38 15.00 18.20 
1919 4 14.90 15.34 15.84 16.47 19.68 
1918 5 16.40 16.85 17.36 17.99 21.22 
1917 6 17.96 18.42 18.93 19.56 22.81 
1916 7 19.58 20.04 20.55 21.19 24.46 
1915 s 21.30 21.72 22.24 22.88 26.18 
1914 9 23.04 23.45 23.98 24.64 27.98 
1918 10 24.84 25.26 25.79 26.45 29.86 
7 Paid up. 








+ 
* 1907 Premium Rate; see 1922 Annual Dividend Leaflet. 
* Premium at age 21 at issue charged. 











CONTINENTAL LIFE CHANGES 





St. Louis Company Makes Announce- 
ment Showing Several Improvements 
in Its New and Revised Contracts 





The Continental Life of St. Louis 
adopts a higher reserve basis and had 
out a new rate book, effective Dec. 15. 

All participating business will be val- 
ued on a 3 percent reserve basis. This 
change will result in materially increas- 
ing the loan and cash values. 

Non-participating premium rates have 
been substantially reduced, especially 
at the lower ages. 

Premium rates for both participating 
and non-participating policies have been 
extended from ages 8 to 65 years. 

Among other new policy forms of- 
fered are a line of monthly income con- 
tracts and a specia! form known as in- 
creased benefit and guaranteed savings 
policies. These policies while written 
on a non-participating basis provide for 
increaed values. Another new form is 
the educational endowment, which pro- 
vides for an income of $250 a year for 
four years, commencing at age 18. This 
policy is fully paid upon the death or 
total disability of the parent. In addi- 





tion to these policies, an exchangeable 
endowment policy will be issued, which 
will provide for a return of 150 percent | 
of the premium paid upon the death of ; 
the child, and may be exchanged at age | 


8 for a regular lite or endowment con- | : 


tract. 

Facilities for handling sub-standard | 
business are to be further enlarged by 
a system composed of nine table ratings 
to provide for extra mortality in such 
classes. A combination policy to pro- | 
vide for accident and health insurance | 
will also be written in conjunction with | 
life insurance applications. 

[The management of the company 
feels that the new rate book and policy 
forms will enable the company to suc- 
ceed in its effort to issue and have paid | 
for during 1923 not less than $24,000,000 
of new business. 


North American Life 


The North American Life of Chicago 
nnounces that it has issued a new torm 
receipt 


j 


be accepted 


premium extension note and 






erefor. This note may 
] 











connection with the payment of re 

newal premiums and on al! policyhold- 

rs who are ired with the company 

$50,000 or less, thus removing the 

restriction that it previously had on all 

policyholders insured for more than 

$15,000 or on whom the company had 

insurance tor any cause. lhe 

S ( carries the 30 

: | es ‘ s all 
Bankers Life of Iowa 

The Bankers Life of Iow has dified 

e restrictions affecting the new pre- 

ferred disability to permit male osteo- 


paths, male ertified public a ts 
ind auditors, and male teache 
schools ard colleges who have 
ntinuously for at ieast three | 


of making | 


( intant 
rs in high 
been | 
teaching co 
ears previous to the date 


application; and to permit it to be at- 
tached to whole life at 70 polities when 
the holders thereof apply for new insur- 
ance on this plan. 


Connecticut Mutual Life 


While no action will be taken by the 
directors of the Connecticut Mutual Life 
to decide the 1923 dividend rate until 
after the first of the year, it was said at 
the home office that the dividend rate 
will probably be increased over the 
scale for the present year, and if such 
a change is made the rate of interest to 
be allowed on policy settlement options 
and dividend accumulations will be 4.6 
percent. The aggregate to be distributed 
in dividends during the coming year is 
expected to be materially in excess of 
1922 payments. 





Missouri State 


The Missouri State Life has issued a 
new policy form called “20 payment 
Endowment at Age 65.” This policy is 
on a non-participating basis and is, as 
indicated by the name, an endowment 
policy, requiring 20 payments only. At 
age 45 it becomes a 20-year endowment 
policy, with the same rates. Rates and 
guaranteed cash values at three inter- 
vals, for the $1,000 policy, are as follows: 

Guaranteed Cash 
Value at End of 


Annual 2nd 10th 20th 
Age Premium Year Year Year 
20 Pay End, at 65 

10-14 $ 17 $167 $437 
5 17 167 437 

20 20 189 493 
25 23 215 560 
30 27 246 640 
35 31 283 735 
40 37 328 850 
45 44 381 1000 








George Washington Life 


The George Washington Life of 
Charleston, W. Va., in its dividend sched- 
ule for 1923 will begin paying dividends 
at the end of the second policy year 
instead of at the end of the third policy 
year as heretofore It will use the 
same dividend formula which has been 
in use since 1917. 

The company also intends issuing at 
an early date an interim term receipt 
policy good for 15 days. It is authoriz- 
ing certain local medical examiners and 
certain selected agents to bind the com- 
pany for 15 days without 
the company’s approval in such cases as 
these agents and local medical exami- 
ners are considered proper ones for ex- 
ercising such discretionary power on 
their part The company can, however, 


business has now been transferred so it 
will agree with the values, 











Progressive Methods 


That’s the answer to the Shenandoah Life’s unpre- 
cedented business in 1922 over 1921 
(Selection 
PROPER | raining 
|Supervison 
Co-operation 


backed up by liberal direct Home Office contract and 
excellent assistance in financing agencies is the policy 
and practice of the Company. 

We have a few more General Agency openings for capable 
producers. 


Shenandoah Life Insurance Co., Inc. 
ROANOKE, VIRGINIA 


R. H. ANGELL, President W. L. ANDREWS, Secretary 
On Agency Matters address W. F. Macallister, Agency Manager 

















More Than 1’ Million Policies Now In Force 


Only four other life insurance companies in America have 

more policy contracts in force than this company. A study 

of the following growth in ten years is invited: 

Jan. 1, 1911 Jan. 1, 1916 

$ 5,614,764 $10,279,663 
371,106 613,615 1,294,394 

49,245,028 89,596,833 265,197,626 


Attractive opportunities open to agents in Ohio, Indiana, Ken- 
tucky, West Virginia, Pennsylvania, Michigan, Illinois, Missouri. 


The Western and Southern Life Insurance Co. 


W. J. WILLIAMS, President CINCINNATI, OHIO 
Organised February 23, 1888 





Jan. 1, 1988 
Assets $ 28,295,931 
Policies in Force 


Insurance in Force 











waiting for | 


if it hooses notify the agent before 
t 15 days expire that i d nes t 
issue such } icy. but the ris \ it 
in forcee from the time of the date of 
such interim receipt until the npany 
fies the agent that the risk was 
ceclined and this interim receipt would | 
expire autor ly t the end « the 
15 days if the ol in¥y in the meantime 
decides not to carry the risk ! ! 
Canada Life 
Canada Life has made a change 
valuation of its business in force 
For the past seven years the basis for 
|} the cash values of the company on the 
participating has been the Ordinary 
Male (5) Table, although the busi- 
ness in force has been valued on the 
Hm 3 Table The valuation of the 


1867 EQUITABLE LIFE 1922 


Insurance Company 


OF IOWA 


Results of 1921 
Imeurance in force .................. . $286,934,616.49 
EN OSS PORE TOR He $ 39,234,839.04 
Ratio of Actual to Expected Mortality......... 34.7% 


68% of all business written since organization still in force. 


For information regarding Agencies 


Address:—Home Office: Des Moines 


















INSURANCE COMPANY 


SAINT PAUL MINNESOTA 


Do you want to locate in the Northwest? Wecan offer you 
liberal contracts in Minnesota, North Dakota or South Dakota. 
Write Us 


A. M. MIKKELSON, Secy. J. IVAN RHEA, Supt. of Agents 
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Job's Turkey « The Church Mouse 








HE ONLY authentic records we have 
5 peel Job’s Turkey and the Church 
Mouse are the proverbs: 
“Poor as Job’s Turkey”, and 
“Poor as a Church Mouse.” 

It may therefore be safely assumed that Job 
had a turkey, and that a mouse dwelt in a church, 
and that both turkey and mouse were very much 
attenuated. 

Job was righteous; he was rich; he had a large 
family; he sat as chief and dwelt as king among 
his fellows. But when troubles came, they came 
“not single spies, but in battalions.” In a day all 
outward possessions were lost. The Sabeans, the 
Chaldeans, “the fire of God,” and the “great wind 
from the wilderness” made a clean sweep, and the 
bearers of bad news trod upon each other’s heels to 
tell it. Job still had his health, but not for long, 
for soon he lost that also. It is not profanity to 
say, “Hell was let loose upon him,” for that is what 
the record says, only in more polite language. 
And then came the run-in with his four self- 
righteous friends—men who professed to know 
the will of God and who said in short,—‘It’s all 
your fault, Job. Come now, own up, what evil 
have you done?” 

When there were 7,000 sheep, 3,000 camels, 500 
yoke of oxen and 500 she-asses upon Job’s estate, 
the turkeys fared well, but when these were all 
gone, and with them all Job’s servants except the 
four who escaped to tell the bad news, it must 
Poor Turk! He had to 


scratch for a living—and he got thinner and 


have been poor pickin’. 





thinner until it came to be a proverb—“Poor 
as Job’s Turkey.” 


Job’s Turkey was poor because he 


Why make a mystery of a 
plain case? 
didn’t get enough to eat! 

It was the same with the Church Mouse. He 
was eminently respectable and liked to live in 
quiet surroundings. The church sociables and the 
meetings of the various societies when “light 
refreshments” were served always left a few frag- 
ments which, with judicious hoarding and self- 
denial, kept the mouse alive. But he was so poor 
that any self-respecting cat would have disdained 
to eat him—poor because he didn’t get enough 
to eat! 

Job’s Turkey and the Church Mouse were poor 
because they didn’t get enough to eat; some people 
don’t get enough to eat because they are poor! 

A man who is as rich as Job was can now ar- 
range his affairs in such a way that the Sabeans, 
the Chaldeans, “the fire of God,” and the “great 
wind from the wilderness” cannot make him poor; 
and when he loses his health permanently, he will 
have better comforters than Job had. 

The man who has only his hands to work with 
can so protect himself and his family that per- 
manent loss of health will not mean total loss of 


income, nor loss of life mean that his wife will be 
“poor as a church mouse.” 

But he must get this protection before his ‘ene- 
mies are in sight. 

Many agents of the New York Life Insurance 
Company have warned you of the approach of 
those enemies. Send for one to-day and learn 


how to defeat them. 











New York Life Insurance Company, 346 Broadway, N. Y. 


DARWIN P. KINGSLEY, President 




















of WORCESTER, MASSACHUSETTS 


Incorporated 1844 


Has shown steady and consistent growth. 


Is progressive in every detail which is for the benefit of its policyholders and their beneficiaries. 
A Home Office organization trained to render efficient service to policyholders and field force. 


An agency organization that is capable, and loyal, happy in the knowledge that the protection and service furnished by 


jts activities are unexcelled. 


B. H. WRIGHT, President. 


D. W. CARTER, Secretary. 


STEPHEN IRELAND, Superintendent of Agencies. 




















WITH INDUSTRIAL MEN | 








NEWS OF THE PRUDENTIAL 


Important Changes in Canada An- 
nounced—Two New Districts Have 
Been Created in the Dominion 


Although his agency was seriously af- 
fected by the coal strike, Robert L. 
Stauffer of the Gallitzin assistancy, 
Johnstown, Pa., district of the Pruden- 
tial has made a quick recovery. He is 
now among the district leaders in indus- 
trial and ranks top man in ordinary, hav- 
ing recently received his silver merit 
button. 

To finish elevent months of the cur- 
rent year with only one chargeable final 
in the agency staff is an attainment that 
indicates the spirit of Prudential service 
which exists throughout the staff of ths 
Oil City, Pa., district. 

Agent Thomas F. Denning of Newark 
No. 3 is promoted to assistant superin- 
tendent in the same district. 

Agents Robert Kirkman of Orange, N 
J., and Joseph A. Behr of Irvington, N. J., 
have been doing splendid work in ordi- 
nary this year and are approaching the 
$200,000 mark. 

Oscar LaLonde, who began his Pruden- 
tial career as an agent in Watertown, N 
Y., Feb. 16, 1909, and who, after a period 
of about twenty months was promoted to 
assistant superintendent at Tupper Lake, 
N. Y.; has been placed in charge of the 
Montreal No. 4, Que., Can., district as 
superintendent. 

Henry C. Gilbert, of Watertown, N. Y., 
succeeds Mr. LaLonde at Tupper Lake 
as assistant superintendent 

Two new district are opened in the 
Canadian division, one at Toronto and 
the other at Montreal. The Montreal No 
4 district was placed in charge of Oscar 
LaLonde, who, for several years past, has 
been an assistant ‘superintendent at 
Tupper Lake, N.  Y. Superintendent 
LaLonde, who is a Canadian by birth, 
now returns to his native country. 

Superintendent W. Hammond, who for 
the past five years has been in charge of 
the Winnipeg, Manitoba, district, has 
been transferred to Torono to take care 
of the new Toronto No. 4 district Mr 
Hammond entered the service of the 
company in Toronto and now returns to 
the place where he has had most of his 
Prudential experience. 

The superintendency at Winnipeg has 
been filled by the promotion of Artemas 
R. Traynor, who has served the company 
for the past five years and during the 
past two years has been agency organ- 
izer at Fort William. His place at Fort 
William has been filled by the promotion 
of Assistant Superintendent J. B. Me- 
Arthur to the position of agency or- 
ganizer 

The company has made changes in the 
superintendencies of the Montreal No 
3 and Three Rivers districts. Superin- 
tendents C. Meloche of Montreal No. 3 
and F. H. Bedard of Three Rivers, chang- 
ing places. Mr. Bedard commenced his 
Prudential service in Montreal and now 
returns to the place where he started his 
Prudential carer. Mr. Meloche also first 
entered the company’s service in Mon- 
treal but was subsequently transferred 
to Three Rivers, at which place he 
gained his superintendency spurs He 
now goes back to the city where he 
gained his first superintendency'§ ex- 
perience, 


Shuff Before Officials’ Club 


John L. Shuff, ex-president of the 
National Life Underwriters Association, 
was the speaker before the Insurance 
Officials Club of Cincinnati Monday, 
about 30 being present. Mr. Shuff spoke 
of the responsibilities of company offi 
cials to the business and the public and 
characterized insurance companies as 
nothing more than trusteeships of great 
funds held for the public. He said that 
the profits paid the owners of the com 
panies out of the business were so small 
compared with the profits taken out by 
the stockholders in other businesses as 
to be insignificant and that life insur- 
ance is the on!y great business which 
is so signified by a code of ethics and 
such strict moral responsibility to the 
public. President Williams of the 
Western & Southern presided. 
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| LIFE AGENCY CHANGES 











James S. Osborne 


Osborne, for several 
4st general manager for the 
Mutual Life at San Francisco, has re- 
signed to become general agent for the 
Columbian National for northern Cali- 
nia territory. Mr. Osborne has been 

‘large personal producer and will 
assume the post ior the Columbian 
National which has been vacant for 
several months, following the resigna- 
tion of Percy M. Caroe, who retired 
from the business. 


lames S. 


Harry W. Meacham 


Harry W. Meacham has been ap- 
inted general agent for the Missouri 


State Life at Marietta, O. Mr. Mea- 
cham has been in the Marietta district 
cnly two years, but has developed a 


large clientele and is demonstrating his 


ability as an agency !eader. He is 
active in civic and local affairs and is 
president of the advertising club of 
Marietta. He began with the Provi- 


dent Life & Trust at Marion, later going 
with the Travelers at Marietta 


Martin A. Zitzmann 


Martin A. Zitzmann, for two years a 
member of the Chicago branch office 

the Missouri State Life, has been 
appointed assistant manager of the Chi- 
cazo branch. Mr. Zitzmann, although 
a young man, is one of the largest pro- 
ducers in this branch office. He quali- 


fied for the $250,000 club last year. 
E. N. Strong 
E. N. Strong, who recently went with 


years | 
Phoenix | 





e National Life of Vermont as north- | 


west 


representative, becomes general 
agent for the state of Oregon, the other 


general agencies on the Pacific coast | 
emaining unchanged. 
W. F. Nitsche 
W. F. Nitsche has been made man- 
iger of the newly created South Bend, 
Ind., branch of the Missouri State Life, 


nd has been turning in some very good 


isiness, 





Life Agency Notes 





Mr. and Mrs, Fred C. Sobek, formerly 
Minneapolis have taken over the 
geney at Stevens Point, for t 
ral L 1 vy i F $2 
Club of the company 
I ( H ss of Fairbur Net as 
l 1 appointed d ! manag 1 
B kers’ Lif of Lit ind will ha 
we f four cour s Mr. Harriss is 
for r i ma wil Ss rey? 
ted the f cers F: t f i 
iT He has twi t mit 
ft } Nebraska s s it 


Test Kansas Forfeiture Law 
Che beneficiaries of Elmer F. Norris 
of Plainville, Kan., are preparing to 
bring suit against the National Reserve 
Life of Topeka to determine the date 
when a forfeiture notice may be served 


under the Kansas forfeiture law. Nor- 
ris carried a policy for $5,000, the pre- 
mium on which fell due last June 28. He 


did not make the payment at that time 
and the grace period expired July 28. 
On that date the company served the 
forfeiture notice on Norris. 

Norris died in October. The benefi- 
ciaries presented claims and proofs and 
demanded payment on the ground that 
the policy was not legally forfeited, as 
the forfeiture notice was served before 


the grace period had expired. Under | 
previous decisions of the Kansas su- 
preme court it is contended that the 


forfeiture notice cannot be served until 
after the grace period has expired. 
The company has refused to pay the 


claim and has announced that it will 
fight the suit. 
Owing to the growth of the Detroit 


office of the Phoenix Mutual Life, it has 
been necessary to move its offices to 
Rooms 1215-1217, First National Bank 
building The former location was in 
the Ford building 


“The Friendly Company” 


COLUMBIA 





CINCINNATI, OHIO 
Established 1902 


SUMNER M. CROSS 


PRESIDENT 


Attractive General Agency Offerings in 
Ohio, Indiana and Kentucky 











THOMAS J. OWENS, President DR. ALBERT SEATON, Vice-President and Medica! Director CLAUDE T. TUCK, Seeretar’ 


CENTURY LIFE INSURANCE CO.,, inorknarouts 


Capital, $200,000 NO ORGANIZATION EXPENSE Surplus, $100,000 


All of the stock is held by a few substantial business men Managed by men experienced and familiar with all de- 
of Indiana who believe in the ability of the management to partments of life insurance work. 
buidd a real life insurance company. 
We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
If yeu want to be affiliated with an institution that has real red blood in its veins—that has all the elements of growth and permanency— 


Tell us where you want to work 














MUTUAL LIFE OF ILLINOIS 


HOME OFFICE 
SPRINGFIELD, ILLINOIS 
An Old Lime Legal Reserve Life Insurance Company 


A Company of Service 
Service to Policy Holders Service to Agents Service to the Public 
Operates under the Famous “Registration Act” which requires the reserve on every policy issued te be deposited 
and held in Trust by the Insurance Department of the State 
Live Up-to-Date Policies Ordinary Life Limited Payment and Endowments 
A few good openings for good live producers in [llincis. Lavited, 
N. H. WALT, Vice-Pres. and Agency Director JAS. FAIRLIE, Vice-Pree. and Actuary 


H. B. HILL, President DR. J. R. NEAL, See. 
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John WanamakerWas 


Friend of Insurance 











chant prince of Philade!phia and 
New York, whose death occurred 
this week, was a firm believer in life 
insurance. A number of years ago he 
was held to carry more insurance upon 
his life than any man in the country. 
At one of the annual gatherings of the 
National Association of Life Underwrit- 
ers he spoke strongly in favor of this 
form of protection and two years ago 
addressed a letter on the same subject 
to the Association of Life Insurance 
Presidents. He carried a heavy group 
life policy on the employes of his two 
big stores and lost no opportunity to 
show his faith in life insurance. 
. 2 8 
Issuance of additiona! life insurance 
to the extent of $1,500,000 to J. C. Pen- 
ney, head of a chain store company, has 
aroused considerable interest through- 
out the country in the matter of large 
life ong ey This new insurance, 
written by I. W. Brill, of Brill & Scott, 
general ee for the Penn Mutual Life 
in New York, brings the total insurance 
carried by Mr. Penney to $3,000,000, all 
written through Mr. Bril!. This brings 
the protection of this chain clothing 
store owner to a point exceeded by few 
policyholders in the country. Adolph 
Zukor, the moving picture magnate, 
leads with $5,000,000. Rodman Wana- 
maker carries policies aggregating 
$4,500,000; Pierre DuPont carries 
$4,000,000, and John Wanamaker equals 
Mr. Penney’s with $3,000,000. In the 
case of Mr. Penney, it is pointed out by 
Mr. Brill that he has continually added 
to his protection as his estate has grown. 
Starting 20 years ago in a little Wyoming 
town as a one-man proposition, the J. 
C. Penney Company now operates 371 
stores and this year’s business will 
amount to $50,000,000. As the business 
has grown his lite insurance has been 
increased. 


Jicien WANAMAKER, the mer- 


* x 

Several Chicagoans are also listed 
among the large policyholders, Chicago 
claiming the honor of having the largest 


woman policyholder in the country. 
Mrs. Moltie Netcher Newberry, presi- 
dent and principal stockholder of the 


Boston Store in Chicago, carries $1,200,- 
000 in life insurance. The film actress, 
Mary Pickford, comes second among 
women, with $1,000,000. Among the 
large policyholders in Chicago are: B. 
E. Bensinger and Henry D. Davidson, 
each with $2,500,000, Julius Rosenwald 
with $2,000,000, Louis F. Swift with 
$1,800,000, H. M. Byllesby with $1,250,- 
000, and several at the $1,000,000 mark. 

The value of insurance protection as 
a means of saving the inevitable shrink- 
age of an estate, as a business asset and 
: credit producer is well realized by big 


business men and they are taking out 
policies in these large amounts in 1n- 
creasing numbers. Another feature that 


attraction to the buyer 
amounts is the great amount 
that comes to the pur- 
chaser. Those who take out $1,000,000 
or more life insurance are always 
thrown into the limelight and this pub- 
value to many business 


furnishes some 
of large 
of publicity 


heity has a 


men 


Union Central’s Record 
The Union Central Life has written 
as much in the first 11 months of this 
vear as in all of last \ special 
effort is being made up a big 
December business, as will be all 


compared with 


year 
to roll 
that 
1921 


Opens Company School 


the l 


n addition to correspondence 
it) 


course and the field schools of instruc- 
tion which the Shenandoah Life has 
been having, a home office school was 
inaugurated on the evening of Dec. 12. 


educational work of the company 
continued and enlarged during 
year 


The 
will be 


the coming 








NOTABLE array of insurance 
AX alent assembled at the Hote! 

Astor in New York last Thursday 
evening to attend the testimonial din- 
ner in honor of President C. I. Hitch- 
cock of the “Insurance Field” of Louis- 
ville. The list of those attending the 
banquet for the most part could be 
found in “Who’s Who” of insurance. 
There were insurance commissioners, 
company,officials—life, fire and casualty 
—officers of insurance organizations, in- 
surance newspapermen, local agents and 
prominent brokers. The assembly was 
a brilliant one from every aspect. James 
Victor Barry, fourth vice-president of 
the Metropolitan Life, acted as toast- 
master, a duty that he performed in a 
most gracious and pleasing manner. 

List at Speakers’ Table 


In addition to the guest of honor 
there were seated at the speakers’ table 
Senator A. O. Stanley of Kentucky, 
Swager Sherley, congressman from Ken- 
tucky; Insurance Commissioner Button 
of Virginia; Hugh Lewis of London, 
general manager at the home office of 
the Liverpool & London & Globe, Platt 
Whitman, Wisconsin insurance commis- 
sioner and president of the Insurance 
Commissioners Convention; John B. 
Morton, vice-president of the Fire As- 
sociation and president of the National 


Board of Fire Underwriters; L. J. 
Dougherty, general manager of the 
Guaranty Life of Davenport, Ia., and 


Henry F. 
of the Northwestern Mutual Life; 
United States 


tion; 
se! 


President Edson S. Lott, 


Casualty; Editor Young E. Allison of 
the “Insurance Field”; C. M. Cart- 
wright, managing editor of THe Na- 
TIONAL UNpeRWRITER, and James L. Case, 


president of the National 


of Insurance Agents. Seated in the 
audience, for example, were the vener- 
able president of the Home Fire of 
New York, E. G. Snow; President Dar- 


and other prominent officials. The exec- 
utive committee of the National Asso- 
ciation of Insurance Agents attended in 
a body, being accompanied by Secretary 
W. H. Bennett. <A. G. Chapman of 
Louisville, former chairman of the exec- 
utive committee, was present. The 
United States Casualty had eleven of its 


officials present. The speakers were 
Mr. Allison, Congressman Shirley, Sen- 
ator Stanley, Mr. Lott and Mr. Cart- 
wright. 
Hitchcock Received Ovation 
When Mr. Hitchcock was presented 


he received a magnificent ovation. In 


modest wav he told of his ambition to 


MAY NOT REAPPOINT SAVAGE 
Iowa Governor May Make Change in 
Commissioner’s Office—Newspaper 
Publisher Considered 


DAVENPORT, IA., Dec. 12.—De- 
spite pressure brought to bear upon 
Governor Kendall for his reappoint- 
| ment, there is a growing belief that A. 


|C. Savage will not be named to serve 
another term as insurance commissioner 
when his present tenure expires Feb. 
1. H. B. Morgan, publisher of a news- 
naper at Baxter, Ia., is considered the 
leading candidate for the place 

“T want a big man for the job.” Gov- 
ernor Kendall told representatives of 
the Davenport Life Underwriters Asso- 
ciation who went to Des Moines last 
| week to urge the reappointment of Mr. 
“T want a man who will take 
the job not for the $4,000 a vear there 
lis in it but for the chance of rounding 
lout a successful business career by a 
| few years of public service 

The governor recently 





Savage. 


win P. Kingsley of the New York Life | 





president of the American Life Conven- | 
Tyrrell, legislative coun- | 


Association | 








| rected by 
induced a 


TESTIMONIAL DINNER TO HITCHCOCK 


He paid a notable tribute 
to the business of insurance and the 
men engaged in it. Toastmaster Barry 
presented Mr. Hitchcock on behalf of 
those at hand a massive chest of silver 
which required four men to lift upon 
the table. This brought the big-pow- 
ered Hitchcock almost to tears. 

Charles H. Burras, manager of the 
National Surety at Chicago, and John 
Angus Morrison of New York and Chi- 
cago, group representative of the Aetna 
Lite, pulled off their favorite stunt, Mr. 
Burras acting as the prince of Zulu and 
Mr. Morrison as interpreter. 


ance world. 


Officious Head Waiter 


Another stunt that excited interest 
during the entire evening was the offi- 
cious head waiter who aroused the ani- 
mosity of the banqueters early in the 
game and kept it up during the entire 
meal, The banqueters resented the 
seeming incivility of the head waiter. 
There were many altercations and con- 
siderable sulphuric language changed 
hands. It turned out that the offensive 
and meddlesome head waiter was a 
professional employed for the occasion. 
Later he returned to the banquet, apo!o- 
gized in tears and was introduced by 
Toastmaster Barry as Luke Bennett of 
Pittsburgh. The head waiter then 
io the cast of his countenance 
and received much applause. 

Much credit for the success of the 
occasion due to James E. Dunne, 
manager of F. B. Collins Company of 
Oklahoma City, the mortgage invest- 
ment people. Mr. Dunne originated 
the plan of the dinner and was its chief 
promoter. Col. Joseph Button of 
Virginia was chairman of the commit- 
tee on arrangements. Editor Clarence 
Axman of the “Eastern Underwriter,” 
a!so did yeoman service in helping the 
cause along. 


1s 


Hitchcock’s Splendid Work 


Mr. Hitchcock has been a truly con- 
structive force in insurance newspaper 
work. For many years he was editor 


of the insurance department of the old 
Chicago “Inter-Ocean” and later occu- 
pied a similar pos ition with the Chicago 
“Record-Herald.” Aside from his pro- 
fessiona! work head of the “Insur 
ance Field” he has served in a number 
of capacities along insurance lines that 
has increased his prestige 

No more notable list of insurance 
names has been found at any banquet 
representing as they did so many vast 
and diversified interests 

\ number of Mr. Hitchcock’s asso- 
ciates in his own organization 
the function. 


as 


prominent banker to take the position 
of state bank examiner on this consid- 
eration, and he hopes to make a similar 
choice for insurance commissioner. 
says that the insurance 
should not of necessity 


be an insurance 


man, but that “he should know the in- 
surance law and have the courage to 
enforce it.” 
Arrange for Agency Meetings 
The Lincoln National Life has ar- 


TO ‘WIDEN| ITS ‘FIELD 


—_— FARMERS RS UNION MUTUAL 





He | 


commissioner | 


ranged for a series of regional meetings | 


in the year. The 
Cleveland, O., Jan. 
wi!l be in Chicago, Jan. 
will be at Fort Wayne, 
Meetings in February will 
he held at Des Moines, San Antonio, 
Los Angeles, Seattle, Portland, Ore., 
Butte and Minneapolis. Vice-President 
and Agency Manager Walter T. Shepard 
will be in charge of the meeting. The 
first day will be entirely in charge of the 
agents and the second day will be di- 
the home office. There will 
an open forum the third day 


of its 

officers 

9-11 

16-18. They 
7 _ OF 


Jan. 23-25. 


agents 
will 


They 


early 
be at 


he 





| mittee of the 
| of the 


| flect c “di av 
attended | fects mu h credit on Mr. Day, 


be a constructive force in the insur- |New Iowa Company Plans to Extend 


Activities to Other Agricultural 
States in Near Future 


To meet the growth of activities 
caused by organization recently of the 
Farmers Union Mutual Life, O. A. Gilt- 
ner of Des Moines will take over larger 
quarters on the sixth floor of the Hub- 
bell building in Des Moines soon after 
Jan. 1. For the last two years officers 
of the Giltner Insurance Service have 
been in the Securities building. 

The personnel of Mr. Giltner’s field 
force was more than doubled when he 
was placed in charge of all field work 
for the Farmers Union Mutual Life 
This company, which also has _ head- 
quarters in the Hubbell building, re- 
ceived in October a license from the 
lowa insurance department permitting 
it to operate on a 3% percent, legal re- 
serve basis. At the present time 25 field 
men are engaged in soliciting business 
among lowa members of the Farmers 
Union. 

Plans are now going forward toward 
extending the company’s operations to 
other agricultural states. Such plans 
were enthusiastically endorsed at the 
national meeting of the Farmers Union 
held last month at Lynchburg, Va. 
The company has Miles Dawson of 
New York as its actuary and is issuing 
attractive and modern policies. A very 
satisfactory volume of business is being 
written in Iowa. 

In addition to handling field work for 
the Farmers Union Mutual, Mr. Giltner 
at the present time has forces of men 
handling re-rating campaigns for sev- 
eral fraternals, having only recently 
taken the contract to handle this work 
od the United Artisans of Portland. 
dre. 





Chicago Underwriters Amalgamate 


At a special joint meeting of the offi- 
cers and executive committee of the 
Chicago Association of Life Underwrit- 
ers and the Chicago Life Insurance 
Field Men’s Club, it was decided to 
ama!gamate the latter organization with 
the bis gger body, subject to ratification 
of the membership. Under the new ar- 
rangement, the officers and executive 
committee of the Field Men’s Club will 
become members of the executive com- 
Association for the balance 
year, President Darby A. Day of 
the Association having already outlined 
a plan for the handling of this at the 
next annual meeting. This is a decided 
move for the strengthening of the life 
underwriters’ front in Chicago and re 


on H. Ware Caldwell, president of the 
Fie!d Men’s Club. It will enable the life 
underwriters to grect the national con- 
xention next year with a single body 
and strengthen their cause in the big 
Chicago injunction case now on trial 


Change in Northwest Offices 

The Mutua! Life of New York, which 
is re districting its territory in various 
parts of the middle west, has made the 
Sioux City office general headquarters 
for northwestern Iowa, northeastern 
Nebraska, southwestern Minnesota and 
all of South Dakota. This has necessi- 
tated some changes at the Sioux Falls 
office, under the management of John 
Cressey. Collections and routine mat- 
ters heretofore handled from that office 
will after Jan. 1 go through the Sioux 
Citv office Agency Cashier Clarence 
Anderson and Chief Clerk T. R. Phil- 
lips will be transferred to Sioux City 
Guv Anderson, assistant cashier, will go 
to Sioux City temporarily but will re 
turn in the spring to be connected 
with the sales force at Sioux Falls. No 
reduction will be made in the sales 
force of the Sioux Falls office, which 
continues eo the management of Mr. 
Cressev Russell, agency instruc- 
will tiny continue in that capacity 


tor, 


and also 
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NEED NEW VIEWPOINT) 


EXTRAVAGANCE CONDEMNED 


L. E. Pierson, Analyzing All Phases of 
National Waste, Points to Ave- 
nue for Improvement 


a 


\n analysis of all phases of national 
waste, material, human and mental, was 
made by Lewis E. Pierson, president of 
the Merchants’ Association of New 
York and chairman of the board of the 
Irving National Bank, speaking before 
the Life Presidents’ meeting in New 
York last week. Mr. Pierson depicted 
waste as the great drag on national 
progress and said that a new viewpoint 
of condemnation was the only means 
of elimination. He praised life compa- 
nies for the efforts towards conserva- 
tion. Mr. Pierson said in part: 


U. 8S. Most Wasteful 


Before singling out the faults of 
others, we should be mindful that to the 
world at large the United States has 
long appeared the most wasteful nation 
on earth. Fortunate in steadily increas- 
ing man power, fortunate in the posses- 
sion of great natural resources, for- 
tunate in the inventiveness and energy 
of a free people, this country of ours has 
been able to grow great without 
eonscious planning, and rich without 
economy. 

We have been prodigal of our wealth 
because it seemed inexhaustible. We have 
scattered treasure by the roadside be- 
cause there were other stores of wealth 
ahead. We have been wasters because 
there seemed no need to save. 

We have wasted our forests, until 
today we are using each year more than 
four times as much timber as we grow 

We have wasted our fields by soil ex- 
haustion and the abandoned farms of 
the east point a warning to the prairies 
of the west. 

We have wasted our substances in 
various ways less apparent but no less 
serious and the present widespread de- 
mand for consideration of national 
waste indicates that for future pros- 
perity we must look to the intelligent 
use of our resources rather than to the 
careless exploitation of the wealth 
about us 

For years we wasted the financial 
strength of the country as was proved 
by the money panics which from time 
to time swept over the nation before 
the creation of the federal reserve sys- 
tem Although collectively we had the 
resources and the gold to meet any 
legitimate demand of the nation’s busi- 
ess, we lacked the financial machinery 
» distribute these resources intelligently 
nd promptly when the necessity for 
quick action arose. 

That particular source of waste has 
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Boston, Massachusetts 
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Columbian National 
Agents are in a position 
to offer the best forms of 


LIFE, ACCIDENT and 
HEALTH INSURANCE 


Policies backed by one 
of the strongest com- 
panies in the country, 
having ample capital, 
surplus and highest stand- 
ard of reserves. 








Rates Reduced 


Premium rates reduced 
September, 1920 

All leading forms of poli- 
cies written. 

Best of contracts to 
agents. 


TwogeneralAgenciesopen 
in Iowa. 
Write for information. 


LOUIS H. KOCH, President 


National American 
Life Insurance Co. 


Burlington, lowa 











@ We write only one 
Agency contract 
for all agents. It 
is described in a 
little booklet 
which you may 
have for the 
asking. 


Nat hwenalye 
Aeurance Company, 


Heme Office, Madison, Wis. 














THE NATIONAL 


Leen remedied, but within recent months 
our attention has been forcibly called to 
another form of financial waste which is 
draining money away from productive 
use. 
The 
shop-swindler, 
stock sharpers 
the weak, the 


promoter, the bucket- 
the crew of unscrupulous 
who take their toll of 
inexperienced and the 
credulous, are still at work, as recent 
events have proved. How serious their 
inroads upon the savings of the nation 
have been, may be judged from the fact 
that the post office department has 
criminal proceedings pending in which 
$140,000,000 was taken from the public, 
and competent authorities estimate that 
the annual tribute to fraudulent promo- 
tions amounts to at least half a billion 
dollars a year. 

Mindful of the 
taken by these gentry is 
drawn from possible use in 
enterprise, bankers and business 
in various sections of the country 
endeavoring to fight this evil. This 
movement should have the support and 
encouragement of good citizens every- 
where. 

This is neither the time nor place to 
discuss the waste which we all know 
exists in our governments—municipal, 
state and national, 


fraudulent 


fact that every dollar 
a dollar with- 
legitimate 
men 
are 





Wasting Human Wealth 

equally 
wealth. 
and 

We | 


we have been 
nation’s human 
One cannot measure human lives 
human energy in terms of dollars. 
know, however, that the real wealth of 
any nation lies in the brawn and brains 
behind its farms and factories. Pre- 
ventable accidents, preventable sicknass, | 
preventable deaths, are therefore forms 
of waste which strike at the source of 
all national prosperity 


find that 
of the 


We 
prodigal 


This human waste is a topic on which 
one hesitates to speak before an audi- | 
ence such as this. The members of your 
association are the real authorities on 
the subject, and it is for you to speak 
and for others to listen. I touch upon 
the matter here to let you Know that 
your past and present achievements in 
eliminating human waste are understood 
and appreciated by others outside your 
immediate circle. 

The civilized world has been shocked 
by the cruel and inhuman waste of life | 
in Russia where the Cheka, or secret | 
police, have executed more than 1,700,000 
men and women since the revolution 

This is a spectacular waste Which all 
can see in its true colors. Yet those 
who are in a position to know tell us | 
that every year in our own country 
100,000 deaths occur which are prevent- 
able In other words, wasteful neglect 
has kilied more people in America than 
the Cheka killed in Russia during the 
same period 

The campaigns against tuberculosis 
end cancer, the efforts of industry's ex- 
ecutives to protect the workers against 
accident, the activities of the Rockefeller 
Foundation and the Life Extension In- 
stitute and other remedial measures in- 
stituted within the past decade, have 
proved their efficacy. They have shown 
that human waste can be reduced. And 
the country should not only be grateful 
to the broad-visioned men who have 
pointed the way to this economy of life 
and health, but it should co-operate to 
an ever increasing extent with such 
ngencies as yours, to the end that the 
creat work of human salvage may be 
strengthened, supported and extended, 


material wealth, 
“alth, it is not 
have been wasteful of 
our mental and spiritual wealth. Of all 
waste this is the most difficult to define, 
and the most arduous to combat. 


Need New 


our 
human we 


Wasteful of 
wasteful of our 
strange that we 


Viewpoint 

the tarmer 
governmental 
guide him in 


enough that 
should take the results of 
and collegiate research to 
conserving his soil 

It is not enough that 
endeavoring to conserve 
should seek legislation to 
nation’s trees, 

It is not enough that the manufacturer 
should study his factory to eliminate 
waste of production and distribution. 

It is not enough that the banker should 
devote the machinery of finance to pro- 
ductive uses, and use his banking func- 
tion to encourage thrift and economy 
among his customers. 

It is not enough that the doctor and 
the insurance head should combine to 
extend the span of human life. 

All these things must be done if we 
are to wage war on waste, but all will | 
fail of their purpose unless we go one |~ 


It is not 


who 
forests 


the 


those ure 
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|use of opportunities 


UNDERWRITER 


NAME MORE PROMINENT 
CHICAGO UNDERWRITERS 


(CONTINUED FROM PAGE 3) 


life underwriters. He claims that the ac- 
tions of the defendants have harmed his 
reputation as an efficient counselor in life 
insurance matters, which practice is law- 
ful, legal and beneficial to the public. He 
states that during the last six years he has 
placed busness with the Prudential, Mis- 
souri State Life, Connecticut General and 
Travelers, but that the combination in re- 
straint of trade on the part of those en- 
joined solicited and persuaded the com- 
panies named to refuse further business 
from the complainant. Also, for three 
years he has been a duly licensed agent of 
the Aetna and Columbian National, Su- 
perintendent Houston joining in the at- 
tempt to eliminate this latter channel of 
business. It is charged that the action 
which caused the injunction, the threat to 
revoke the license of the complainant and 
of the companies, has resulted in the lat- 
ter refusing to accept business from the 
complainant. This is claimed to be a con- 
spiracy against the public as well as the 
complainant, preventing the public from 
free exercise of its right to enjoy or in- 
crease its insurance as it wishes. Also, 
the action of the superintendent of insur- 


ance is held to be unlawful and unwar- 


|ranted by law and against public policy. 


Davis it is 
Houston is 


filed by Harry 
Superintendent 
acting without warrant of law, is usurp- 
ing legislative and judicial authority and 
is depriving the complainant of the right 


In the bill 
charged that 


to be heard on the merits of a contro- 
versy. It is held to be in restraint of 
trade and in violation of the constitution 
of Illinois and of the United States. 
Houston Bears Brunt 
Superintendent Houston is now the 
chief target for the attacks of the life | 
insurance adjusters and their counsel. 
The cases against the -\etna and its two 
general agents, Percy D. Smith and Fred 
Bb. Mason, have been dropped, Judge Rush 


hearing that the 
defendants shcfld 


deciding in the Monday 
injunction against these 
be dissolved as there was no real purpose 
served by its continuation. The 
judge said that the entire question revolved 
around the insurance superintendent and 
life underwriters involved, the company 
and its general agents being unwilling 
participants and wholly dependent on the 
outcome of the remainder of the case. 
This was charged in the bill of complaint, 
the companies involved being named only 
into the alleged conspiracy by 
defendants. Thus the Aetna 
two Aetna general agents are 
the writ of injunction. The 
National was not so affected, 
for this company and its 
general agent was not in court, being out 
and its case will be heard later, 
though unquestionably treated in the same 
manner. Hearing on this company’s case 
is set for Jan. 6, though it expected it will 
dismissed prior to that time. 


Modify Bill 


«iS forced 
the other 
and the 

freed from 
Columbian 
counsel 


Expect to 


The hearing is from this time on to be 
centered largely upon the authority of the 
insurance superintendent and the life 
underwriters involved. The imjunction 
has not been dissolved and counsel for 
the complainants claim the judge has 
stated, though not in official gg that 
it Is possible the bill will not be dissolved 


at all, merely treated in more detail and 
its applicaton amended. This week the 
judge stepped from the bench for a brief 
time and took somewhat the position of a 


from 
must 


step further To eliminate waste 
America the American public 
cure a new conception of it. They must 
be made to recognize that the wasteful 
citizen is a bad citizen. Waste, in all its 
branches, must be made unfashionable 
and unpardonable, so that there will be 
a clear distinction between the success 
that comes in spite of waste, ane that 
which flows from efficiency and thrift. 
Make the wasteful man unpopular, 
place a larger premium upon intelligent 
and resources, and 
blow at waste. 


se- 


you will strike a deadly 


| 


| Case 
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pate in 
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conciliator, discussing the details of the 
with the counsel for both sides in- 
formally. Plaintiff's counsel said that 

the judge gave it as his opinion that there 
is no point of law involved in the cash 

ing in on one policy and the purchase of 
another policy with funds from a 
deposit and also that there is some ques- 
tion of law involved in the action taken 
against the adjusters seeking the injunc- 
tion. Counsel for the aad however, 
look upon the amending of the bill of 
complaint this week . merely a “stall 
for time,” as the judge has indicated no 
views in connection with the case. The 
plan is to modify the bill of complaint 
and bring in more specific details, hearing 
the case on the merits of the modifica- 
tions, rather than the generalities, which 
is a hopeful sign to the defense. It is 
looked on as an indication that the court 
sees no basis for the suit. Much time 
and thought is being given by Judge Rush 
in this case as he realizes that precedent is 
being established, no similar case having 
ever been presented before the court. It 
also makes it difficult, as there is no prece- 
dent upon which to base an _ opinion. 
Further modification of the case will 
probably be made at next Monday's 
hearing. ° 


bank 


See Contempt and Damage Suits 


The suggestion that contempt proceed- 
ings are imminent against some of the de- 
fendants appears to persist among the 
complainants and their counsel. Particu- 
lar interest is centered on the recent meet- 
ing of the Chicago association, which was 
devoted to a lively discussion of the sub- 


ject “Twisters and Twisting.” Although 
the officers and executive committee of 
the association did not speak or partici- 


the 
were responsible 
meeting and 


meeting, it is said that they 
for the calling of the 
arranging for the speakers 
and their topics, although under injunc- 
tion. Also Mr. Houston was present and 
| spoke, at no time referring to the suit or 
the complainants, though, it is charged, 
saying much by inference. Some feel that 
the idea of a conspiracy is furthered by 
the several talks urging cooperation in 
‘building fires under the companies ac- 
cepting the business and attacking the 
agents so writing business.” There is 
also a persistent rumor that action will be 


taken against the Columbian National in 
the case of the death of L. W. Ford, ap- 
plicant for $100,000 and against the Aetna 
in the case of the death of John Bund- 
scho, applicant for $87,000, both of whom 
died while their policies were in process 
of issue but otha by the details of the 
case. It is suggested that should the com- 
panies refuse payment, damage claims 
| will be filed by the estates against the de- 








fendants in the case, though the ultimat 


decision of the judge in the injunction 
}will largely determine action on thes¢ 
damage suits. 
Provident L. & T. Meeting 
An interesting program is being 


worked out for the annual meeting of 
the general agents of the Provident Life 
lrust which will be held at the home 


office Jan. 8-11, with about 50 general 
agents trom all over the country in 
attendance. One feature will -be an- 


nouncement of the year’s honor list. It 
is expected that the Provident Mutua! 
Life will blossom forth as a distinct 
company about the first of the year, 
which will give added interest to the 
agents’ meeting. Policyholders — will 
benefit by the separation of the life and 
trust businesses to the extent of a slight 
increase in the dividend rate. 


Winds Up European Business 


Walker Buckner, second vice-presi- 
dent of the New York Life, has just 
returned from Europe, having closed 


out all of the European business of the 
company. This completes the long 
task of winding up the New York Life’s 
European business, which has occupied 
Mr. Buckner’s time for the last several 
years. Mr. Buckner is expected to 
return to the agency department of the 
company on this side of the water 
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VALUE AND GROWTH OF 
FARM MORTGAGES TOLD 


W. H. Kingsley Tells of Experi- 
ence on These Popular 
Investments 


DOUBLE IN SEVEN YEARS 


Farm Loans of Life Companies $1,306,- 
000,000 Last Year, 51 Percent of 
All Mortgages Held 


\ review of the past history and ex- 
perience of farm mortgages and an out- 
look on future prospects in this division 
of life insurance investments was given 
by William H. Kings!tey, vice-president 
of the Penn Mutual Life, speaking be- 
fore the Life President’s meeting in New 
York last week. Mr. 
made a deep study of 
investments, 


Kingsley has 
this phase of 
recently made a 
tour through the great agricultural sec- 
tions of the country to personally view 
local conditions. In addition he pre- 
sented many statistics as compiled by 
the Life Presidents Association cover- 
ing experience in general since 1881 and 
in detail since 1914. Mr, Kingsley de- 
fined the farm mortgage as the pulse 
ot agricultural health and told of the 
tremendous growth of such _ invest- 
ments during recent years, with life 
companies leading in financing them. 
He said in part: 


having 


Present Status of Farms 


rhe value of all farm property in the 
United States according to the census of 
1820, was $78,000,000,000, of which $66,- 
000,000,000 was the value of farm lands 
and buildings The total farm mortgage 
indebtedness has been estimated at ap- 
proximately about 12 
percent of the value of lands and build- 
Notwithstanding the existence of 
this mortgage 


$8,000,000,000 or 


ings 


indebtedness, which seems 





so huge, the census reports show that 

ut 60 percent of all the farms in 
\merica are unencumbered. Agricul- 
ture is thus carrying a much smalier 
burden of indebtedness than y other 
business and has withstood hard times 

ter than any other American indus- 


try on account of this smaller burden of 
debt It is the industry of the Na- 
nin which one-third of the population 
America is engaged and the farm 
home is the heart of the Nation The 
great agricultural areas of America have 
been improved and farming life mad 
better through the helpful application of 
ite insurance funds throughout a period 
of more than fifty years Life insurance 
companies have been largely instrumen- 
tal in establishing the farm mortgage as 
premium investment in the 
States for safety or principal and relia 
bility of income. 


basic 


Seven Years Changes 


Figures representing the mortgage 


holdings of life insurance companies 
whose total assets are over $0 percent 
of the aggregate assets of all American 
companies for the years 1914 and 1921, 


show at the end of 1914 the total mort- 
gage loans amounted in round figures 
$1,600,000,000, of which over $600,000,- 


00, or 39.12 percent were farm mort- 
rages. At the end of 1921 the total mort- 
gage loans had risen to $2,556,.000,000, of 
W h $1,306,000,000, or 651.11 percent 
were farm mortgages. Thus during the 


} t seven years life insurance 
estments in farm 

more than doubled 

significant fact 


company 
mortgages have 
Perhaps the most 
shown is that for the 
first time since separate statistics were 

iilable as to farm and city loans of 
the life companies, the amount of loans 
on farm property is greater than on 
other property, namely, $1,306,000,000 on 


farms against $1,250,000,000 on other 
property. 
he only geographical sections which 
show decreases in farm loans held by 
companies during the period are the 
Ne England and Middle Atlantic states 


|} Southwest 


|} 000,000 or nearly 10 percent 


| be seen 





|} States, 
life insurance companies in 1921 exceeded 


|} vestments, the 





j} cent years the 


|cording to 
| farm 





tageous 


j at the commencement of the 


United | 


and these decreases were of negligible 
amount The greatest increase, $320,- 
000,000, or over 48 percent of the total 


increase in farm mortgage investments 
was in the Northwest section The 
with $170,000,000 or nearly 26 
percent, was next in importance, fol 
lowed by the Central Northern, with $64,- 
It will thus 
that nearly 75 percent of the 
total increase in farm mortgage 
was in the great agricultural sections of 
the Northwest and Southwest; and while 
the population, farm values and aggre- 
gate farm loans of these sections in- 
creased approximately 50 percent in ten 
years, the farm loans of life insurance 
companies increased 75 percent in seven 
years. The greatest relative increase oc- 
curred in the Gulf and Mississippi Valley 
where farm mortgage loans of 


loans 


those of 1914 by more than 233 percent 
As compared with the great increase 
of $650,000,000 in the farm mortgage in- 


increases in city mort- 


| cage loans—$242,000,000—show by con- 
trast how great has been the swing 
toward farm loans by life insurance 
companies in these seven years The 
Middle Atlant shows the highest rate 
of increase in other mortgages, 35.95 
percent, no other section showing as 


much as 20 percent increas¢ 


Interest Rate Movement 


The average rate of interest at the 
end of the year 1914 on outstanding farm 


mortgage loans made by life companies 


was 5.55 percent At the end of the year 
|} 1921 the average rate was 5.86 percent 
|} showing an increase of less than one 
third of one percent in the average rat 


fact that during re 


interest rates of all classes 


notwithstanding the 


of securities have risen greatly The in- 
terest rate upon new tarm 
loans made in 1921 averaged 6.46 percent 
W hile show a marked 
increase on new loans made in 1921, the 
average for the whole country having 
been 6.46 percent, the tide turned befor: 
the middle of this year, and the tendency 
been toward lower 
reports from the le 
loan life insurance companies 
though reports as to specific rates in the 
different states are not yet available. 


mortgage 


interest rates 


has since rates ac- 





The average interest rate of life in- 
surance companies for mortgages on 
other than farm property is slightly 


below the average for farm mortgages, 


being 5.69 percent as against 5.86 per- 
cent on mortgages outstanding Decem 
ber, 1921, for the entire country; but in 


19 states, having over 60 percent of the 


total farm loans, the average interest 
rates on farm property were lower than 
the rates for mortgages on other prop 


rate of inter 


insurance companies 


erty In other words, the 
est realized by life 





on nearly two-thirds of their fa mort 
gage loans is lower than that received 
from other holders of their loans; and 
}the farmer in the states holding the 
greater proportion of the loans obtains 


more advan- 
mortgagor of 


lower rate but 
than the 


not only a 
terms 
city property 


Increase in Values 


Comparing the 13 states having more 
than $10,000,000 each of outstanding loans 
period of 
1914-1921, a significant fact deductabl 
is that, speaking generally, the rate per- 
cent of increase in the value if farm 
consistently equaled or ex- 
percent of 


property has 


ceeded the rate increase in 


amount of life insurance farm mort- 
gage loans Take for typical example 
the banner state of Iowa, in which the 
largest amount of new loans was made 
in 1921—here the two rates differ by .02 
|} percent In South Dakota the rate 


differ by only 1.12 percent. 
conform to. the rule Texas 
ex eptions 
that in all 
Kansas, Texas 
relative increase in the 
mortgage debt has ex- 
ceeded the increase in farm loan values 
and the increase in life insurance in- 
vestments in farm mortgages. Of the 
exceptions, Illinois shows than .41 
percent difference between the percen- 
tages of total debt and of value and is 
therefore, negligible, while Texas and 
Kansas are both states of too well recog- 
nized stability in agricultural values to 


states 
Georgia and Kansas are the 

Another significant fact is 
of these states, except 
and Illinois the 
total of farm 


less 


require further comment The fore- 
going emphasizes the conservative care 
exercised in the placing of life insur- 


loans 

years the life 
only greatly 
loan invest- 


mortgage 
seven 


ance farm 
During the 
companies not 
their mortgage 


past 
insurance 


increased 
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KANSAS’ GREATEST LIFE 
INSURANCE COMPANY 


Announces a most wonderful new line of Policies with 
what it believes the most complete and remarkable 
rate manual ever offered the Insurance Solicitor. 


The Farmers & Bankers Life 


Insurance Company 
Home Offices Wichita, Kansas 











New Disability Clause 


Two years ago this Company devised a Disability provision which was far in advance 
of any that had been previously contained in a life insurance policy, We now announce 
a vew Disability provision. Its features are: 

Immediate beginning of a lifelong monthly income. 

When total and permanent disability has lasted five years, the monthly payment will 
thereafter be increased 50%. 

When total and ptrmanent disability has lasted ten years, the original monthly pay- 
ment will be increased 100%. 

Total disability that has lasted three months will be assumed to be permanent. 

Waiver of premium, of course, together with full annual dividends and a full annual 
increase in cash surrender value 

As age increases, and the family income dwindles through diminishing resources, the 
disability income increases to meet the increased need of income. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 

















Great Southern Life Insurance Company 
DALLAS—HOUSTON 


Assets Over . . . . $10,000,000.00 
Insurance in Force Over $100,000,000.00 


Offers Liberal Contracts to Reliable Agents in Texas, 
Oklahoma, Missouri, Kansas, Arkansas, Louisiana, New 
Mexico and Mississippi. 


Policies up to date 
Write 
E. P. GREENWOOD 
President 
Dallas, Texas 


F. W. GRIFFIN 
Supt. Agencies or 
Houston, Texas 











Philadelphia Life Insurance Company 


Home Office Building: 111 NORTH BROAD ST., PHILADELPHIA, PA. 
President 
CLIFTON MALONEY 
Only high-type men and women can obtain contract to represent this company. 


For Salesmen and Saleswomen of such type we have an 
interesting contract to offer, backed by real co-operation. 


JACKSON MALONEY A. MOSELEY HOPKINS 
Vice-President Manager of Agencies 














OF CES MOINES, IOWA. 


We issue all standard forms of Life Insurance Policies. Every policy 
protected by Deposit of Full Legal Reserve with the State of lowa. 




















THE NATIONAL t 





UNDERWRITER 











Eureka Life 


Insurance 


Co. 
OF BALTIMORE, MD. 


Incorporated under the laws of 
Maryland, 1882 


We Issue 


Standard Ordinary and 
Industrial Policies 


J.C. MAGINNIS 
President 


J. BARRY MAHOOL 
Vice-President 


J.N. WARFIELD, Jr. 
Secretary-Treasurer 


DR. J. H. IGLEHART 
Medica! Director 








“THE COMPANY OF CO-OPERATION” 


DES MOINES 


LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This ts a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 
DES MOINES «8.7 side.) IOWA 


TERRITORY 


IOWA SOUTH DAKOTA 








HOME EINEW YORK co. 
MARSHALL, President 
The Ray Anoual Report? Report shows: 
Premiums receiv during the 
i SRR enantio 
Payments to Policyholders_ and 
their beneficiaries in Death 
Glolme, Endowments, Dividends, 
Etc. 


$5,990,547 


4,740,340 
2,121,307 
1,964,050 


Amount added to the Insurance 
PEE. TR cncsaccccnasecstes 
Net Interest Income from Invest- 
GROS sccccecccecccececoccoccccoscs 

($642,638 in excess of the amount 
required to maintain the re- 
serve) 
Actual mortality experience 53.4% 
the amount expected. 
Insurance in Force...... scocconcco sR IGA 
Admitted Assets 43,222,328 


FOR AGENCY APPLY TO 
W. A. R. BRUEHL & SONS 


General Managers 
Cemtrel and Southern Ohie and Nerthers 


Kentucky 
Reems 601-606 The Fourth Nat. Bank Bidg. 
CINCINNATI, OHIO 





particularly after the en- 
trance of the United States into the 
World War, the companies became large 
investors in government securities. At 


ments, but, 


of mortgages secured by farm properties. 


Excellent Record 

An analysis of the real estate sched- 
ules of the company reports to the In- 
surance departments indicates the in- 
frequence with which mortgage loans 
have resulted in foreclosure which may 
eventually involve a loss. It is a rare 
eccurrence for an insurance company to 


foreclosing a farm 
the desira- 


face the 
mortgage—an 


necessity of 
indication of 


bility of that form of investment. Farm 
neighborhoods do not change nor become 
unfashionable. Major losses in connec- 
tion with mortgage loans have been 
largely due to loans secured by buildings 
which have been misplaced or in loca- 
tions which have changed in character 
This element is absent in connection with 
the loans secured upon farm property 
Therefore, to some extent the percen- 
tage of safety is greater and the danger 
oft loss correspondingly lessened. This 
has been demonstrated during the pres- 
ent depression of farm values and de- 
creased selling value of farm products. 
The farmer has withstood considerable 


reduction in income and has weathered 
this depression. ’ 

An interesting 
of the general 


slight increase in 


feature of an analysis 
farm situation is the 
rural population as 


compared with urban population Dur- 
ing the year 1880 the rural population 
was about 36,000,000 or about 71 percent 
of the total. $y the year 1920 this total 
was 51,000,000, and the percentage had 
fallen to less than 49 percent. In the 
meantime, the urban population had in- 
ereased from 14,000,000 to over 54,000,000 
or from 28 percent to about 51 percent. 
Fot the first time in our history, there- 
fore, the population of the farming dis- 
tricts and the small towns has consti- 
tuted a minority of our total population 
We have ceased to be primarily agricul- 
tural, and have become a manufacturing 
and commercial nation 


Changed Farm Conditions 


This change in agricultural conditions 


has necessitated a larger investment on 
the part of the farmer in machinery, fer- 
tilizers improvement in number and 
character of buildings and a higher gen- 
eral standard of living incident to mod- 
ern conditions The occupant of the 
prairie schooner of early days required 
little more than a team of horses, a plow 
a sod house and a little livestock to 
begin farming operations on land that 
could be secured free or for a few dol- 
lars an acre. The young farmer of the 
present generation requires a large 
amount of capital to start operations 
under changed conditions The public 


lands of the United States adapted to 
agriculture are practically exhausted 
The average value per acre of all farm 
lands in the United States has risen from 


$11.14 per acre in 1850 to $69.38 in 1920. 


facilitated. ‘The young farmer must buy 
a farm at constantly increasing prices 
and the percentage of mortgage loans 
to actual value must likewise increase 

The opportunity for increased agricul- 
tural production in this country in the 
future must come from intensive culti- 
vation, the splitting up of farms into 
smaller holdings, and the extending of 
the actively cultivated area into land 


now already 


sidered worth intensive cultivation. 
These operations call for increasing 
amounts of capital, and for a steadily 


widening fleld for the operation of mort- 
gage loan agencies of all descriptions 


This Vear’s Trend 

















panies have contributed their experience 


the present time about 11 percent of 
their total admitted assets is invested in | 
United States government bonds. As the 
necessity for further investment in 
government securities has now termi- 
nated, thére will, undoubtedly, be a yet 
greater increase in insurance company 
holdings of mortgages, and particularly 





The greatest increase, however, has been 
between the years 1910 and 1920 In 
1910, the average price per acre was 
$39.60. In 1920 it was $69.38, an increase 
of over 75 percent in the course of ten| 
years. 

The natural consequence of this in- 
crease in the value of farm lands is that 
there must be a larger proportion of 
mortgage loans if the healthy and nat- | 
ural transferences of farm properties 
from generation to generation is to be 


| WHITMAN HITS. PRESENT 
SYSTEM OF REGULATION 


(CONTINUED FROM PAGE 2) 


purely ministerial officer charged with 
the execution of insurance laws. He, o 
course, is vested with some discretion- 
ary powers but these are limited and 
should not be abused. 
ever, the rights and privileges of insur- 
ance companies are clearly defined by 
statute and it is not for him to say he 
will not recognize those rights because 
in his opinion they are unjust. Better 
that some injustice be done and some 
evil practice be for a time tolerated than 
that the great bu!wark of law be torn 
away. The legislature is usually willing 
to amend laws which work injustice or 
fail to protect the rights of the public. 
Any supervision based upon large as- 
sumed discretionary powers is bound to 
lack uniformity and simplicity. Laws 
gradually take on a certain degree of 
uniformity but the whims of supervis- 
ing officials are as varied and as change- 
able as the wind. It is not difficult to 
read the law and to comply with its 
provisions but to read the minds of 
forty -eight supervising officials is a ma- 
gician’s task, I do not mean that no 
discretionary powers should be given 
but I do mean that discretion should 
not be read into a statute in which none 
is given, 
Danger in Over-Regulation 


“T do not believe that we can success- 
fully regulate a business, when we take 
rights away from the public, without 
taking those same rights away from 
the companies. It seems to follow as 


a natural consequence that when the 
state once takes control, it will not re- 
linquish its acquired rights but will 


gradually assume more Nothing ‘ess 
than a control which practically means 
the running of the business seems to 
satisfy. 

“This may be best but I am wonder- 
ing what will happen to the insurance 
business if this principle invades all of 
its lines. Temporarily, it may seem to 
give some advantage but I still cling to 
the belief that no business will progress 
far except through individual effort. It 
is but a short step from state legisla- 
tion to state insurance. 

“The vice of it all is that there is not 
the opportunity to remove waste 
through the state as through the com- 
panies themselves. While it is true that 
efficient state regulation may remove 
more waste than inefficient self-regu'a- 
tion, it is equally true that through effi- 
cient self-regulation there is greater 
opportunity than through efficient state 
regulation. For that reason I am ask- 
ing you today to so conduct your busi- 
ness that you may always retain the 
right of reasonable self-regulation. 


Self-regulation Needed 


“The state cannot, by its very nature, 
become highly efficient. It cannot 
equip itself with that full knowledge the 
business requires. It can on'ty adminis- 
er through inflexible rules and laws and 
no busimess can reach its highest effi- 
ciency without some flexibility. Capi- 
tal will not long follow a business, the 
management of which is taken from it. 
The state gives capital meager returns 
and I am not sure that a business which 
cannot regulate itself is entitled to much 
return on invested capital. We may be 


lab'e to go on without capital but no 


in farms but not as yet con-| 


business of this magnitude is able to go 
far in working out its greatest problems 


_ — ——— 
of the current year up to the first of No- 
vember. A tabulation of these reports 


shows that holdings of farm mortgages 
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without the aid of the brains which cre. 


ated it. Great minds which are so in- 
dispensable to any great enterprise, wil] 
not long follow a business which offers 
no hope of reward for successful effort 


| and exacts no penalty for failure; where 


U sually, how- | 











have increased over $112,000,000, or at 
the rate of about 8.59 percent for 10 
|}months. This, however, compares with | 
an average increase in 1921 of 17.59 per- | 
cent and is in part accounted for by the 
general change in conditions, particu- 
larly as regards the value of farm prod- 


| gage 


In order that this meeting might have 
the benefit of the latest trend in the 
farm mortgage investment field, 50 com- | 


| on other 


of farm lands 
period we have in- 
creased our investment in other mort- 
loans over $106,000,000, or 8.52 per- 
while in 1921 the increase in 
property was 11.54 percent, 


and the selling value 


During the 


ucts, 
same 


cent, 


loans | 


creative genius finds no field for labor, 
“Life insurance is still in the fie'd of 
supervision. And there it will remain 
so long as you do not cast aside the 
opportunity which is yours, The state 
will not undertake the task of removing 
waste through state regulation until you 
have failed. You will not fail so long 
as you have the vision to see that after 
al! the greatest foe to waste is service, 
Sut the state has thrown out its chal- 
lenge to the insurance world. It has 
issued its edict that this great oppor- 
tunity to remove waste through manage- 
ment must not be lost.” 


Shenandoah Agency Plans 

The Shenandoah Life has been li- 
censed to do business in the District 
of Columbia and has appointed as gen- 
eral agents John P. Collins Company, 
Inc. F. J. Laing, who was formerly 
connected with the Equitable Life, has 
been appointed by Mr. Collins as 
agency superintendent. Mr. Laing has 
had considerab!e experience in organi- 
zation work and also has a record for 
personal production. 


The Shenandoah Life is reorganizing 
the New Jersey territory to put it on 
the general agency basis instead of 
under a state manager as formerly and 
will appoint in the very near future 
several general agents to take care of 
the various subdivisions in that terri 


tory. 








ACTUARIES 


ONALD F. CAMPBELL 
CONSULTING 
ACTUARY 
343 S. Dearborn St. 
Telephone Harrison 3384 


CHICAGO, ILL. 














A. GLOVER & CO. 


e Consulting Actuaries 
Life Insurance Accountants 
Statisticians 
29 South La Salle Street., Chicago 
Successors to Marcus Gunn, 
Consuling Actuar 








RANK J. HAIGHT 
CONSULTING 
ACTUARY 
810-813 Hume-Mansur Bldg. 


INDIANAPOLIS 
Hubbell Bldg. DES MOINES, IOWA 








ULIAN C. HARVEY 
CONSULTING ACTUARY 


Chemical Building ST. LOUIS, MO. 








J. McCOMB 
COUNSELOR AT LAW 
® CONSULTING ACTUARY 
Premiums, Keserves, Surrender Val- 
ves, etc., Calculated. Valuations and 
Examinations Made. Policies and all 
Lite Insurance Forms Prepared. 
The Law of Insurance a Specialt 
Colcord Bidg. OKLAHOMA CI 
NITCHIE 


J H. 
° ACTUARY 

1523 Association Bldg. 19S. La Salle St. 
Telephone State 4992 CHICAGO 

















REDERIC S. WITHINGTON | 
Consuttine AcTuaRY 
402-404 Kraft Building 
Tel. Walnat 3761 DES MOINES, IOWA 








OHN C. HIGDON 600 Gates Buildin: 


Kansas City, 


OHN E. HIGDON Actuaries & Examiners | 
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LIFE PRESIDENTS HA 
SUCCESSFUL MEETING 


(CONTINUED FROM PAGE 1) 
Hedges said that there he looked at him 
Mr. Hedges said that President Kings- 
ley appealed to him especially because 
he can tell when office hours are over. 
He said that he liked Mr. Kingsley be- 
use he called him by his first name. 
Mr. Hedges said that he did not know 
Mr. Kingsley called him when 
were not together. 

When Mr. Kingsley took the chair he 
stated that Mr. Hedges had a little pas- 
sage in arms between himself and wife 
recently. Mr. Hedges, he said, only 
got married “about day before yester- 
day” and being a little anxious as to 





the. 


how he stood with his wife he said to 
her: “Am I the perfect husband?” She 
replied, “No, not perfect, but not unin- 
teresting.” 


First Session 


Louis F. E. Pierson of New York, 
president of the Merchants Association 


LIFE 


] | 
proved to be a very forceful and enter- | 


taining speaker. He said that he had 
as good a manuscript as any person who 
had spoken or who was going to speak, 
but he declared that he could 


threw it aside and said that he desired 


to talk to his audience as one man talks 


to another. He then elaborated on the 
governmental system of the British | 
Empire and Canada. 

Frank H. Davis, second vice-president 
of the Equitable Life of New York, was 
referred to by Chairman Kingsley as 


that the life companies were made great 
by “the fellow out in the trenches, the | 
man who could lead the agents.” He 
referred to Mr. Davis as a man out of 
the west, “from which cometh our 
strength.” He said that Mr. Davis had 
a theory that a company that does not | 
have good agents will not have a satis- 
factory mortality. Mr. Davis is a 
forceful speaker. He is convincing and 


nd formerly president of the National |Smpressive. 


Chamber of Commerce, was the first 
speaker and left a fine impression. Mr. 
Pierson is chairman of the board of the 


Irving National Bank of New York. 
Dr. Augustus S. Knight, medical 
director of the Metropolitan Life, a 


scholarly man, spoke on “Life Waste.” 
Chairman Kingsley in introducing him 
referred to the magnificent welfare work 
done by the Metropolitan, He said that 
the studies of the Metropolitan in mat- 
ters of mortality have led a!l life insur- 
ance companies and indeed, led the 
ton. 

Governor John M. Parker of Louisi- 
ana was the last speaker of the first 
session. Governor Parker said that for 
more than 38 years he had been insured 
in some of the large companies. He 
said that he regarded his insurance 
as the finest investment a man could 
make. Governor Parker advised his 
hearers the importance of getting away 
and staying away from all those “isms” 
which are endeavoring to disrupt and 

jure the nation. 

Parker 


Suggestions Made by 


Governor Parker made the following 
suggestions, stating they should receive 
the careful attention of thinking peop!e: 

Carefully guard all immigration into 
this country. Rigidly debar all defec- 
tives and others who may prove objec- 
tionable, and deport those violating our 
la Vs. 

‘Encourage to the limit our public 
school system and devote special care 

attention to agricultural and trade | 
schools, 

See patriotism and respect for law | 
and order are daily impressed on all 
scholars from the kindergarten up to} 
and including the day of graduation. 

“Exact*the same degree of attention 

1 efficiency from public office holders 
as is demanded in business. 

“Busy people are happy, contented | 
and good citizens. See they are kept | 
busy, and work out some practical plan | 
by which labor wil! be interested and | 
share in prosperity.” 


Committee on Resolutions 


\t the opening of the afternoon ses- | 
n on Thursday, Chairman Kingsley 
appointed the committee on resolutions | 
as follows: George I.-Cochrane, Pacific 


Mutual, chairman; William BroSmith, | 
Travelers; Alfred Hurrell, Prudential; | 
C. I. Petrus Peterson, Bankers Life of 


Nebraska; W. L. Crocker, John Han- | 
cock Mutua!; Thomas B. Macaulay, Sun | 
Life of Canada, and John G. Walker, 
Life Insurance Company of Virginia. 
President W. W. McClench of the 

Massachusetts Mutual Life presented a 
verv painstaking, exhaustive paper on 
Life Insurance Investments in Nationat 
Developments.” Mr. McClench illus- 
rated his talk by some charts that 
raphically portrayed the trend of in- 
estments. In referring to the charts Mr. 
McClench humorously called the char- 
acterization of the curve as “That mir- | 
acle of mathematics and pride.” 
William Renwick Riddell, justice of | 
the supreme court of Ontario, Canada, | 
i 
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| President 


Comment by Davis 


In the course of his remarks Mr. 
Davis said that the future of life insur- 
ance and the increased regard which | 
the underwriters hope the public will 
have towards it depends more particu- 
larly upon the character of the agency 
forces than any other single factor. Fur 
thermore he said: 

“The contract departments of the life 
insurance companies of this country are 
the particular peonle who are going to 
develop that public opinion, and who 
are going to give an intelligent concep-, 
tion of the functions of life insurance® 
to the public, in sufficient measure that 
thev are going to back up every worth- 
while, every legitimate and every appro 
priate program which life insurance | 
companies mav put forth.” 

Thomas C. Powell, vice-president of 
the Erie Railroad was introduced by 
Chairman Kingsley as “Working Tom- 
mie.” That is‘the name Mr. Kingsley 
said 
among his fellows Mr. Powell 
master of his subject and paid special 


was 


“A real red-blooded agency man, the 
kind of fellow that has made these | | 
great institutions.” Mr. Kingsley said 


by which he is familiarly known | 


attention to railroad investments from a | 


insurance company standpoint. 


life 


Executive Committee Chosen 


At the executive session at the close 
of the first dav the executive committee 
for the ensuing year was elected as fol- 
lows: 
elers: President George I. Cochran, 
Pacific Mutual Life: President William 
A. Dav. Eauitable Life of New York: 
F. D. Duffield. Prudential: 
Haley Fiske, Metronolitan: 


President 
A. D. Foster. New Eneland 


President 


Mutual: President Frederick Fretine- 
huvsen. Mrtnal Renefit 1 ife: President 
Fred A. Howland, National Life of 
Vermont: President Darwin P. Kines- 


ley, New York Life: President Charles 
A. Peahodv. Mutual Life of New York; 
President John D. Sage, Union Central 
Life. 

George T. Wight was reelected sec- 


retarv and manager and in that office 
ac chairman ex-officio of the executive 
committee Toh F. Heders was re- 
elected general counsel. Frederic G. 
Dunham attorney: Orlow H. Roves, 
statistician: Mott A. Rrooks. assistant 
| secretary: Vincent P. Whitsitt, assistant 


secretary. 
Two Distinguished Speakers 


The mornine session on Fridav was 
most interesting because of the distin 
euished sneskers who were to start off 
the nroceedines. George Wharton Pen 
T'nited States senator from Penn- 
evlvania. was the first on the program 
Chairman Kinesley said that the ten- | 
denev of the times is for the hest men | 


ner 


reluctantly and decreacinely to enter | 
nuhlic life, He said there are excen- | 
tions. 


He declared that no hannenine 
in recent times had done more to en- 
conrace the faith of serious-minded | 


*,* bd 
citizens in our politics than the annoint- 


iment of Mr. Pepner to the United States 


senate. and his reelection afterwards. 
Mr. Kingsley recalled the fact that for 





President Louis F. Butler, Trav- | 
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“=| THE RELIANCE LIFE 
stick to a manuscript and therefore he | , 
| 


THE PERFECT PROTECTION POLICY OF 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh *psy3,2s"* Pittsburgh, Pa, 


Building 








Organized 1871 


Life Insurance Company of Virginia 
Richmond, Virginia 


Oldest, Largest, Strongest Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00 and Industrial Policies from $12.50 to $1,000.00 


Condition on December 31, 1921: 





DU Mich G cs 0k duddadustanadeeus wh emarawedaccessccntascene! $28,308,449 13 
Liabilities ..... SER CR ee area he 0 LR eG On 25,109,146 04 
es ec ee ee 199,303 09 
EE LS a aa eI ERLE 214,188,461 00 
Payments to Policyholders....... pehuddeadduneakabsesneeenen 1,897,435 45 


Total Payments to Policyholders since Ongnniention satdidabedew’ $27,720,705.42 
JOHN G. WALKER, President 











J. O. LAUGMAN, President DR. ANDREW JOHNSON, Secretary 


International Life & Trust 
Company 


offers up-to-date contracts for good men. 


Sohrbeck Building 
MOLINE, ILLINOIS 











HE MIDLAND MUTUAL LIFE INSURANCE 
Company of Columbus, Ohio, an established, con- 
servative, high-grade and progressive Middle 
Western Company, has been admitted to Pennsylvania 
and will thoroughly organize it at once. 
General Agencies will be established at places were 
territories can be arranged. 
Men of character may apply to their advantage and 
those with local acquaintance will be preferred. 
Address Home Office. | 
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Incorporated in 1862_in the Commonwealth of Massachusells | 





Named JOHN HANCOCK in honor of the first Governor of Massachusetts, and first signer 
of the Declaration of Independence. 
In 60 years it has grown to be the largest fiduciary institution in New England. 


Policies made secure by reserves maintained on the highest standard with an adequate Con- 
; Policy- 
H 


tingent Fund providing protection against all emergencies. Total Assets, $239,603, 
holders’ Reserves and al! Other Liabilities, $226,361,000; Contingent Fund, $13,332,000. 


Policy contracts include all equities and options. 


Business done through agents. Information 
and advice on any matter relating to life in- 
surance are available at any time through the 
Agencies or Home Office of thie Company 


























“SAFE AS A GOVERNMENT BOND’ 


The OHIO STATE LIFE 


LIFE, HEALTH. ACCIDENT ~° MONTHLY INCOME INSURANCE. 


LATEST POLICIES AND AGENCY CONTRACT Bail S7.\ng; 
Openings OHIO, IND. KY, MICH. and W. VA. Write Cohambes 
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LIFE INSURANCE 


ILLINOIS 


| YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. CO. 
of Pittsfield, Mass. H 
105 So. La Salle 
CHICAGO, ILLINOIS | 


| DIRECTORY OF 

















FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting 
booklet 
“Suggestions for Increasing 
Your Income” 


and would be pleased to send a 
copy to every Life, Fire and 
Accident Agent in 


Ohio, Illinois and Kentucky 








MR. AGENT! 
Do you care for QUALITY, 
not SIZE? Age, Sound Ex- 
perience, Low Cost, a Splendid 
Record for 70 years? 


Then why not take a General 
Agency in its HOME STATE for 


THE ST. LOUIS 
MUTUAL LIFE 


OUR AGENTS AND POLICY HOLDERS 
STICK! WRITE THE HOME OFFICE 








The Accumulation Policy 


is a combination of insurance 
and investment in a new sense. 


Specimen Rate 
Age 35...... $31.90 per $1000 


The continued payment of the 
rate creates increasing benefits 
each year. As a seller it has no 
competition. Write us about it. 


NATIONAL LIFE ASSOCIAT’N 


Des Moines, lowa 








THE PENN MUTUAL 


is national in the scope of its operations. 
It is individual in the service that it 
renders to its members and to its field 
representatives. 

Back of your independence it is ready to 
stand as an economic bulwark. 


The PENN MUTUAL 


Life Insurance Co. 


Independence Square _ Philadelphia 











FIDELITY LEAD SERVICE 


brings the agent into contact with inter- 
ested buyers of life insurance. Last year 
we distributed 47,604 direct leads—all in- 
terested prospects who had requested 
information. In 1921 this service, and 
Fidelity’s original policy contracts, 
brought us within 74% of the unparal- 
leled new business result of 1920. 

Fidelity operates in 40 states. Full level 
net premium reserve basis. Insurance in 
force over $223,000,000. Faithfully serving 
insurers since 1878. 

A few agency openings for the right 


"FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, 


PHILAD 
Welter LeMar Talbot, President 














a long time Mr. Pepper was general 
counsel of the Penn Mutual Life. In 
speaking Senator Pepper said that for 
many years he was a teacher of law 
and in that connection conducted a 
course in insurance. Senator Pepper 
said that when he was about to speak 
to an audience of insurance people they 
came crowding into the room whereas 
down at Washington when a senator 
arises everybody leaves. Senator Pep- 
per told some of the customs and pro- 
cedure of the senate and interpreted 
just what they mean. In closing Sena- 
tor Pepper said: 

“T am not urging you to go into the 
politics of any particular party. I am 
urging you to throw yourself actively 
into the life of the party of your loyalty, 
and through it to function fruitful'y, 
and I am suggesting that instead of 
spreading yourself over a whole field— 
which is uninteresting, because it is so 
vague and indefinite—to begin by focus- 
sing upon a very great American insti- 
tution, and to think in terms, not of us 
unworthy incumbents of office, but to 
think in terms of the senatorial office 
itself. I can assure you if you will do 
that and think in terms of the business 
which, however imperfectly we are 
attempting to do, then it is a safe predic- 
tion that your apathy and the snobbish- 
ness of your sons will begin to disap- 
pear, and what is more, you will be 
adding many cubits to the stature of 
your own practical citizenship.” 


Dr. Burton Speaks 


Dr. Marion L. Burton, president of 
the University of Michigan, was re- 
ferred to in the introduction as the best 
paid president of a university in the 
United States. Dr. Burton was bril- 
‘iant, witty and profound. He scolded 
sometimes but he did it in such a way 
that a vivid impression was left and no 
offense. 

Commissioner Platt Whitman of Wis- 
consin, president of the National Con- 
vention of Insurance Commissioners, 
followed Dr. Burton. Mr. Whitman 
said that insurance commissioners were 
always willing to take this job and 
hang on to it as long as they can. Mr. 
Whitman always leaves his hearers in a 
splendid frame of mind. He attacked 
the subject of supervision intelligently 
and spoke from his own experience. 


John D. Sage’s Address - 


John D. Sage, president of the Union 
Centra! Life, a graduate of Brown Uni- 
versity and one of the long experienced 
company executives showed a mastery 
of his subject when he talked on the 
prevention of lapses by educating the 
assured. The Union Central is one of 
the companies that has a low lapse 
ratio. Those who listened to Mr. Sage 
were particularly anxious to see whether 
he had some formula that would cut 
down the ratio, Mr. Sage used charts 
to illustrate his address. 


Dougherty and Eliason Called On 


Before the close of the Friday morn- 
ing session Chairman Kingsley ca'led 
upon Lee J. Dougherty, secretary-man- 
ager Guaranty Life of Davenport. Towa, 
and president of the American Life Con- 
vention, to sneak as a representative of 
that association. He also called on 
\. O. Eliason of St. Paul. president of 
the National Association of Life Under- 
writers, to speak in behalf of the field 
forces. Mr. Dougherty spoke of the 
good feeling between the associations 
and the fact that both were working for 
the good of the policvholder. He said 
he thoucht it would be a great misfor- 
tune if the two company organizations 
should join or if they should ever com- 
pete but that instead they shou'd each 
maintain their own organization and 
work together toward their common 
ends, 

Mr. Fliason said that the National as- 
sociation hod as its coal the enrollment 
of everv life insurance agent in the 
United States. However he said that it 
was not an object of the association to 
ask any favors of the companv organ- 
izations nor to map ont a program for 
their cooperation. He said that the 
agents are of course dependent upon 


| of the 
pledged itself to work for higher stand- | 


the companies for the carrying on of 
their business and the companies are 
as well dependent upon the field forces. 
He asked the life presidents to use their 
influence to increase the membership 
National Association, which 


ards in the life insurance business. 
Last Afternoon Session 


The first address of the last session 


| was by Frederic L. Allen, the distin- 





| guished and able general solictior of | 


the Mutual Life, who spoke on the 
“Kinship of Law and Insurance.” Chair- 
man Kingsley said that the association 
had heard a number of men who were 
born and bred in the west, but Mr. 
Allen is a New York state man by nat- 
ivity and education. 

John B. Miller, president of the South- 
ern California Edison Company at Los 
Angeles and a director of the Pacific 
Mutual Life spoke on the “Waste in 
Conservation of Water Power.” Mr. 
Miller evident!y thought that the life 
companies were not investing in hydro- 
electric development and_ water power 
projects as they might. Mr. Miller re- 
ferred in a joking way to his récollec- 
tion of his last meeting with Chairman 
Kingsley in the grove of the Bohemian 
Club, north of San Francisco, where he 
said, both were engaged in a little mod- 
est and temperate attempt at some con- 
servation, just before the national pro- 
hibition act went into effect. 

Prof. Lindsay’s Talk 


Samuel McCune Lindsay, professor 
of socia! legislation in Columbia Univer- 
sity and one of the best known citizens 
of New York, particularly interested in 
the settlement of business disputes 
through arbitration, spoke on_the sub- 


ject, “The Elimination of Waste in 
Business Litigation Through Arbitra- 
tion.” 


In presenting Vice-President William 
H. Kingsley of the Penn Mutual, Chair- 
man Darwin P. Kingsley had consider- 
able fun with him stating that he was a 
member of the Board of City Trust of 
Philadelphia. He said, however, that 
he is prouder of the fact that his name 
is Kingsley. Mr. Kingsley’s subject 
was “The Farm Mortgage, the Pulse of 
Agricu!tural Health.” Chairman Kings- 
ley said that the speaker was particu- 
larly qualified to talk on that subject 
inasmuch as his wife operated a richly 
mortgaged truck patch near Phila- 
delphia. 

Two Kingsleys Make Fun 


Vice-President Kingsley then referred 
in a humorous way to himself as being 5 
percent of the Kingsley family. He 
related an incident a few months ago 
when he and President Kingsley were 
together in Banff unknown to each 
other. Mr. Kingsley said that Darwin 
P. Kingsley was seated in a room in 
the hotel listening to the voice of a 
bishop who was preaching. He stated 
that Darwin Kingsley had a Gideon 
Bible in his hand and Thomas A. Buck- 
ner was there getting some religious 
inspiration. The bishop went on to 
explain how Joseph had prospered in 
Egypt and how his brethren in their 
misfortune had come down with their 
baskets to get food. He told how 
those baskets had been filled and how 
the money with which they sought to 
pay for this food had been surrepti- 
tiously slipped into the basket. Vice- 
President Kingsley said that Darwin 
Kingsley remarked to Mr. Buckner, 
“Buckner, there was the origin of the 
tomtine policy. They got all they paid 
for and their money besides.” 

Vice-President Kingsley said that the 





CHANGE ANTICIPATED 
EXPECT TRAVELERS INCREASE 


Hartford Company Likely .to Take 
Action Toward Enlarging Its Cap- 
ital at January Meeting 


HARTFORD, CONN. Dec. 12— 
With the many increases in capital in 
insurance, industrial, and banking 
circles during the summer it was ex- 
pected by many financial men that the 
Travelers would also make an increase 
in capital. The stock went up some- 
thing like 100 points during the sum- 
mer months but when the quarterly 
meeting of the directors of the com- 
pany was held last fall no action was 
taken as to increasing the capital. Since 
this meeting the stock of the insurance 
company has gone down 20 of the 100 
points it gained during the summer. 

Some of the keenest financial ob- 
servers in Hartford are wondering just 
what will happen at the January meet- 
ing of the directors of the Travelers. 
Will that company follow its usual 
practice of making a moderate increase 
in capital or will it follow the lead of 
other companies and this time make a 
large one? All seem to be of the opin- 
ion, however, that the Travelers will 
make an increase in capital in the early 
part of next year. It would not be out 
of line with other companies if the 
[ravelers doubled its capital in Janu- 
ary, but it would be out of line with 
past performances of the Travelers. 
Many financial men, however, think that 
the Travelers stock, which now is $7,- 
500,000 will be increased to $10,000,000. 
[he company, however, has a legisla- 
tive right to increase it to $25,000,000. 

The Travelers issues no stock divi- 
dends, but does issue to stockholders 
rights to purchase additional shares at 
par or tor $100 a share. 





Agency Directors to Meet 
All agency directors of the New York 
Life will meet with the entire home 
office staff of the company at Camben, 


N. C, Jan. 9. This annual gathering 
f the New York Life officers and 
agency directors brings together the 


‘reatest producers of the company. 





same evening he and Darwin P. Kings- 
ley happened to be standing together 
when they saw a very interesting look- 
ing gentleman pass. Both were at- 
tracted by the appearance of this man. 
Vice-President Kingsley said, “Is that 
an agent of the New York Life?” Dar- 
win P, Kingsley said, “I am not sure, 
but let us not ask him. If he is he wil! 
very soon let us know it. If he is not 
we should not humiliate him.” 

Vice-President Kingsley, who was the 
iast speaker, referred to the lapse ratio 
in the audience. He said that he was 
sure it would increase at a rate which 
would even astound Glover S. Hastings 
of the New England Mutual Life, whv 
is a specialist on that question in New 
England. 

At the close of the session the reso- 


ijutions were reported by Chairman 
Cochran of the committee. Chairman 
Cochran also put a motion thanking 


Mr. Kingsley for presiding in such an 
able way. 





WANTED 


Write for further particulars. 





Here’s an opportunity for a good man 
to get in on the ground floor with a progressive 
young Ohio company 


ADDRESS B-60 


Care of the National Underwriter 


District Managers for 
Lima and Cincinnati, Ohio 
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PRESERVATIVE FORCE 


IDEALISM IN PROFESSION 


Life Insurance and Law Sa‘d by F. L. 
Allen to Be Greatest Construct- 


ive Factors in National Life 


The true mission of life insurance 
and its kinship to the profession of law 
was weil expressed by Frederick L. 
\"len, general solic:tor for the Mutual 
life of New York, speaking before the 
annual meeting of the Association of 
i.ife Insurance Presidents in New York 
last week. Mr. Allen told of the joint 
purpose of insurance, especially life in- 
surance, and law in the preservation of 
the home and the very fundamentals of 


the democratic government. stressing 

the need for such constructive forces 

at this particular time. He said in part: 
A Real Kinship 


“In origin, in theory, in practice and 
purpose, there is a real kinship between 


law and insurance. A common paren- 
lage is found in the universally recog- 
nized need for protection However 


dversified may have been their growth 


and development, however they may | 
differ in outward appearance, however 
slight may be their likeness in super- 


ficial form and characteristics, they re- | 


late back to one common ancestral 
stock, and following those dominant 
qualities which are a common inher- 
tance, they perform a like mission and 


and afiairs of men. 


service in the life 
! true of insurance 


“Althovgh this be 


THE NATIONAL UNDERWRITER 


| 


in general, it is conspicuously and pe- | 


culiarly true of that more recent devel- 
opment of the idea—life insurance. 


“Life insurance in fact has the prior | 


claim of kinship and bears the most 
striking likeness to law. It more truly 
reveals and exemplifies the common in- 
heritance, 


Insurance Is Fundamental 


“It is universally accepted as a fun- 
camental principle that the foundation 
for government—that is, for law and 
order in civic life, and the foundation 
for the family—that is, for law and or- 
derliness in the social life, is the home. 
Reason and experience, political and 
social economy, the wisdom of the phil 
osopher, and the teachings of the Mas- 
ter of men, all point to the home and the 
family as the necessary foundation ot 
the civic and social structure. Protec- 
tion and security for the home are syn- 
onymous with a true civilization. and 
are the distinguishing characteristics of 
a permanent social order. The end and 
aim—the originating purpose of life in 
surance, are the end and aim and the 
originating purpose of law. Law, prop- 
erly administered, the principles of life 
insurance, properly applied and honestly 
practiced, serve the same end—security 
of the home, and thereby protection to 
society at 'arge. With the security of 


the home established, there then follow 
untrammeled the opportun'ty and. the 
possibility for the social. moral and eco 
nomic progress of the rac« May it 
| not, therefore, be legitimately claimed 
and asserted that LIfe insurance and 


good government go hand in hand in 
bringing about social and political se 
curity, orderliness, stability, right living. 
intelligent industry, sound economy? 1 


conceive it to be more than a fine ideal- 
ism—indeed a matter of practical utility, 


| that the men dedicated to the profession 


of life insurance are and increasingly 
can become the exponents of law and 
order and social stability—advocates of 
those fundamental principles of life in- 


surance, which are at bottom the same 
principles which support and perpetu- | 
ate government—active and effective 
agents for the dissemination of such 


princip'es throughout the land. 


Need Is Growing 


“There is a growing 
for such services. We are passing 
through an era of stress and upheaval 
a potential, if not a real revolution. 
spirit of lawlessness and unrest is 
abroad. It is the day of the agitator, of 
the loud and noisy advocate of radical- 


and inherent need | 


The | 


ism in domestic, social and political af- | 
fairs. There is a militant disposition to 
pull up and destroy the old moorings 
which have hitherto held society to 
safety and stability—a tendency all too 
prevalent to cast aside those funda- | 
mental things which are the basis of 
our American culture and civilization, 


expressed in our constitution and devel- 
oped by American genius to that fine 


and high type of individual liberty and | 
freedom, guided, controlled and guaran- | 
teed by law and made effective by re- | 


spectful obedience thereto. What we 
weed today is a revival of that sentiment 
for law and orderliness which makes 
for security and stability; a renewal of 
that American spirit which inspired the 
Fathers of the Repubtic; a fresh reali 
necessity for the applica- 
social and industrial rela- 
fundamental truths: jus- 


vation of the 
tion to our 
tions of those 


! tice, equity, honesty and good faith. 





Careful Selection 
No Foreign Business 
Insuring Only Males 
Low Death Rate 
Safe Investments 


LIFE 


Milwaukee 


45.17% 


Efficient Management 
Liberal Policy Contracts 
Low Expenses 

Purely American 

Purely Mutual 

No Brokerage 





COMPANY 


of the new business issued by the Northwestern Mutual Life Insur- 
ance Company in 1921 was upon applications of members previously 
insured in the Company. 


Its Policyholders Repeat 


The assignable cause for this is found in the Northwestern business policy of 


THE NORTHWESTERN MUTUAL 
INSURANCE 


No Rebating 

No Twisting 

Civil Service for Agents 
Clean Business Methods 
Low Net Cost 


Wisconsin 











N. P. HULL, Pres. 





C. H. BRAMBLE, Secy. and Treas. 


A POINT IN YOUR FAVOR 


The Grange Life is an opportunity for live agents. They have that opportunity of selling 
a policy lower in cost than many others and can still go into any community, confident in 
the knowledge that the protection they offer cannot be bettered nor the company they 
represent be outdone in service. 


GRANGE LIFE INSURANCE COMPANY 


LANSING, MICHIGAN 


I. D. WALLINGTON, S pt. of Agents 








December 14, 1929 
PROGRAM ANNOUNCED 
;ILLINOIS LIFE AGENCY MEET 


Joint Convention of Its $100,000 and 
Green Signal Clubs Will Be 
Held in Chicago 


The Illinois Life has announced the 
program for the annual meeting of its 
$100,000 Club which will be held jointly 
with the Green Signal Club at the home 
thee in Chicago Jan. 11. The forenoon 
of the first day will be devoted to an 
‘nspection of the new home office build- 
rhe banquet will be held on the 
ing of Jan. 12 at the Hotel LaSalle. 
Che program is as follows: 


ing. 


- 


Minutes of 


Sausser, 


Last Regular 
$100,000 Club 


Reading of 
Meeting P L. 
secretary. 
James E. Wroughton, retir- 
ing $100,000 Club 

President's Inaugural Address—Wil- 

am L. Coonrod, district manager, south- 
western department 

Th 
Arnold, 
Company 
prize. 

The Infancy of Life 
gene (. Wharf, general 
Valley Agency 


Address 


president 


Prizes—Oswald J 
Life Insurance 
conservation 


rvation 
Illinois 


first 


Conse 
secretary, 
winner, 


Insurance—Eu- 
Wabash 


agent, 


The Immediate and Unescapable Claims 
Against a Man's Estate Robert D. 
Daniel, manager, southwestern depart- 
ment 

Business Insurance Wesley R. Childs, 
associate general agent, southwestern 

|} department 

Th Value of a Fixed Goal—Melvill 
E. Dark, manager, southwestern depart- 
ment 

The Sign of Business Improvement 


George H. Kopperl, manager, west-cen- 
tral Illinois 

Lights and Shadows in Agency Building 

William B Davis, general agent, 
southwestern department 

Green Signal Club Meeting 

Reading of Minutes of Last Regular 
Meeting—P. L. Sausser, Green Sig 
Club, secretary 

Address—George H. Doerfler, retiring 
president, Green Signal Club 
President's Inaugural Address—W here 
and How to Secure New Agents—Charles 
N. Brown, manager, Eastern Illinois 


Valuable 
manager 


Class of Men Is Most 
Gabel, 


What 
s Helpers 
Belt Agency 


Orman M. 


Corn 
The Folly of Making Contracts at 5ig 
Leon G. Richardson, manager, sout! 

western Illinois - 
What the New Agent Wants to Know 


Halbert F. Coonrod, district manag 
southwestern department. : ; 
How to Help the New Agent—Edward 
J Hutchinson, manager, east-central 
Illinois. ; 
Methods of Stimulating Agency Pro- 
duction Alvin C. Johnson, general agent, 
Oklahoma ; 
Period Records as a Personal Che 
Up—Thomas J. Henderson, agency ma! 
ager, Michigan : 
Business—J. W. F. Hug! 


Sources of 
southwestern department. 
vholders as Pr Ira 
vecial agent, southwestern de 


manager, 
Old Poli 
McBride, 8]! 


partment 


ospects 


How to Secure Good Prospects in 
Rural districts—George H. Millage, dis- 
trict manager, Michigan 

Locating the City Prospect The Ap- 
proach, the Canvass and the Clos¢ Ed- 
win Hansey. agency manager, Chicago 

How to Make a Flat Canvass—Jo . 


J. Delaney l representative, soutn 


specia 
side agency 
Advantages 
Sullivan, special 
western department. 


—Roy \ 


south- 


of Team Work 
representative, 


James E 


XX Mortgage Insurance— 
VYrouchton, associate manager, corn be 
agency 

Sales Demonstration Joint Life Insu 
ance—Salesman, O. H. Augustine, &¢ 

prospect, Clare! 


eral agent, Chicago; 


Chicago. 


J. Schutz, agency manager, 
Survivorship Investment, Quarter Re 
turn Premium—Frank L. Medley, dis- 
trict manager, Wabash Valley Agency, 
Henry Sterchi, manager, Wabash Valley 


Agency. 
Drill on Meeting Objections—Park« 


N 
director Corn Belt 


Musser, agency 
Agency. 
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STATE LIFE 


INSURANCE COMPANY 


INDIANAPOLIS 


MORE THAN 
TWENTY-ONE MILLION DOLLARS IN SECURITIES 


Deposited with the State of Indiana for the 
Sole Protection of Policyholders 





PROGRESSIVE =: CONSERVATIVE 
The Growth of Oak—The Solidity of Granite 





On Agency Matters Address, CHARLES F. COFFIN, Vice-President 


























Recently 


Agen ts Wanted! THE FRANKLIN 


Life insurance Company 
of Springfield, Illinois, 
entered the state of 


INDIANA 


For Attractive Contracts 
, Life underwriters of Gen- 
Write to eral Agency calibre are 
needed to develop several 
attractive territories in 
that state. 


If you are capable and 
Li ambitious, let us know 
J = Mi wid fewccacecacea’ something about your 
lb vl cal if [t “o UIUC UU qualifications. Contracts 
<2 ‘wh =e are made directly with 

the Company. 


Pos Nt ION 





ag 2c. Yoo cs oN 


OF HOUSTON. .TE XAS. J 


THE FRANKLIN LIFE INSURANCE COMPANY 
has a splendid tradition for “Aggressive Conservatism”, 
and a Co-operation par-excellence between the com- 


pany and its agency staff. More than $130, 000,000.00 
of insurance in force. 
Write to the Home Office 
Springfield, Il. 


J.°C.FStribling J. M. Yoes, 
President| Secretary 





























That Lucky Fellow 


In trains, on the street, at the club, 
or at the office, wherever you are 
you hear the expression “That 


lucky fellow.” Not infrequently 
a successful life insurance man is 
referred to in that way. But is it 
all luck? Is any of his success due 


to luck? Our answer is “No.” 


Success comes to International Life 
men because they merit success. 
Their company is a factor in their 
success. [hey succeed, because, 
back of their own initiative and 
driving personality is the stamina of 
a successfully established life insur- 


ance institution. 


We have openings for General and District 
Agencies in Indiana, Illinois, 


Iowa and Ohio 


INTERNATIONAL LIFE of ST. LOUIS 


The Company of Todcy with the Methods of Tomorrow 


MASSEY WILSON 


President 


J. L. BABLER 
Vice-Pres. & Gen. Mgr. of Agencies 





